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NADA to Diseuss 


© |\Factory, Dealer 
Probe Findings 


By-Laws of the Association 
| Up for Approval at 
Coast Conclave 


By William C. Callahan 
Managing Editor 


DETROIT.—Federal Trade 
_Commission’s findings in its 
‘investigation of dealer-factory 

relationships in the automo- 
bile industry will be a topic of 
keen interest at the annual meet- 
ing of the National Automobile 
Dealers Assn., to be held at St. 
Francis hotel, San Francisco, Apr. 
17 to 20. 

The deadline for the FTC report, 

covering its studies of automotive 
wholesaling and retailing practices 
'which it has conducted during the 
|past several months, has been set 


Spark 


Nash to the Fore 
Owners As Salesmen 
Oklahoman’s Safari 

Knudsen “60” 


ose 


By 
Chris Sinsabaugh 








ARTOONIST John McCutch- 
eon, of the Chicago Tribune, 
created a personage when he intro- 
duced the ‘‘Mysterious Stranger” 
in his famous political cartoon of 


two decades back, when one of 
the southern states went Republi- 
can. While this 
has no bearing 
on the present 
situation in the 
automobile in- 
dustry, for John 
was no crystal-| for Apr. 13. 
gazer, yet in this| Stanley Horner, Buick dealer of 
first quarter of|/ Washington, D. C., a member of 
the good year the association’s executive com- 
1939 Automotive} mittee, is scheduled to handle the 
News finds two | discussion of this report which is 
“my ee result of a joint resolution 
strangers” have! adopted by congress at its 1938 
broken into its} session, authorizing FTC to “in- 
‘Top Ten” — Mercury and Nash, | vestigate the policies employed by 
the former in ninth place and the manufacturers in distributing mo- 
latter in tenth. Nash has been tor vehicles, accessories and parts, 
there since the turn of the year) and the policies of dealers in sell- 
and is fighting valiantly to im-/jng motor vehicles at retail, as 
prove its position in the charmed | these policies affect the public in- 
circle. | terest.”’ 

restiga- 
JUST SUPPOSING Nash hadn't |, the Purpose of this Investig 
had seven weeks of labor trouble | 4 he extent of concentration of 
in Kenosha at a time when the | control and of monopoly in the 
yee models were hatching and manufacturing, warehousing, dis- 
spell — Pee eee ae | wranation and sale of automobiles, 
it was until Dece r thz 2 
new stuff started rolling off the} ‘See FT PROBE. Page 8, Col. ¢) 


line, what would the company’s | e l 
sales record be as of today? Bill Speedway Specia 
Blees, general sales manager, fn 
Being Offered by 
e 
that if things had been running | Willys-Overland 
smoothly this would have meant}; TOLEDO.—A new addition to 
15,000 more units of registrations |the Willys-Overland line to be 
this spring. As it was, 5,100 were|known as the Speedway Special, 
produced in December when there|which will include equipment 


should have been at least 8,000.| generally associated only with 
Blees figures, counting October | deluxe models but will sell at a 


nx LLDCS nn 





Bill Blees 


Ki 
{ 


% * 


figures delayed production 


| very little better, that the com-|this week by company officials. 


| Pany lost two months of real ac- 


models are available 
coupes, two-door sedans and 
: |four-door sedans and will be 
BUT THAT’S water over the | shown in dealers’ salesrooms in 
fam. Lets take the first quarter|,}} parts of the United States 
of this year with January’s pro-| starting Apr. 1. 
euction running 7,088, February's! In addition to the equipment, 
264 and March’s 8,100 and com-| which has up to this time been 
Pare these figures with the corre- | syailable on all standard models 
(See SPARKS, Page 19, Col. 1) of Willys- Overland cars, the 
Speedway Special will have larger 
tires, dual windshield wipers, dual 
/sun mohair upholstery, 


pany The new 
‘vities in the field. lin 
“= 





In This Issue 


visors, 

oe Reigistrations ae . | dual tail lights, a dome light, hood 

ming Events age 6 aciaiidas cece se erate 
Production This Week Page 14 ee nt, and a deluxe type of 
Sales Through Service Page 10 | floor covering. 
Truck Registrations ; Page 14 The purchaser also will be given | 
— oa ns pene the option of a number of strik- 
“Who, Meo" are Page 12 ||ing color combinations without 


extra cost 
ee 
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BIG THREE preview the Knudsen “60” at the Detroit Club luncheon last | 1939 
Saturday, celebrating the 60th birthday of William S. Knudsen, president of | 
General Motors Corp. Left to right, K. T. Keller, president of Chrysler Corp.; | 


Knudsen, and Henry Ford, founder of 


Seo 


the Ford Motor Co. 





Pa. Halts Enforcement of Act 
Banning Over-Cab Carriers 


Special to Automotive News 


HARRISBURG, Pa.—(UTPS)— 
A bulletin sent to Pennsylvania 
automobile dealers this week by 
the Pennsylvania Automotive 
Assn. informed dealers that after 
a final conference on Mar. 27 it 
“was agreed that the law con- 
cerning transportation of automo- 
biles, prohibiting the carrying of 
any other vehicle, any part of 


which is over-the-cab of the ear- | 
rier vehicle, or over the head of | 


the operator, ‘will not be enforced 
until further notice.’ ” 
Claude S. Klugh, 


the supreme court of Pennsylvania 


reaches a decision on the appeal | 


now filed with it.” 
All dealers were requested to 


contact their representatives to | 


enlist his support in having the 
entire section 1033 repealed, and 
insist that the repealer be included 
with the motor code amendments. 

Section 1033 reads: 

(a) No person shall operate a 
vehicle on the highways of this 
Commonwealth having two levels 
for the carriage of other vehicles. 

(b) No person shall operate a 
vehicle on the highways of this 


The Top Ten 
PASSENGER CARS 


First Ten in Registrations as 
Reported in AN Today: 


1939 

Pos. 
1—79,493 
2—63,987 
3—49,936 
4—26,481 
5—25,998 
6—19,213 
7—18,651 
8— 9,723 
9— 7,553 


10— 6,794 


1938 
Make Pos. 


Chevrolet 60,402— 
Ford 61,465— 
Plymouth 29,907— 
Buick 18,962— 
Dodge 13,608— 
Pontiac 12,476— 
Olds. 11,671— 
Chrysler 6,521— 
Mercury 
Nash 


CO s2 > UT em OO = 00 


4,838—11 
Total All Makes 


342,599 


For complete 
makes, see Page 


250,690 


standings of all 
14, this issue 





association | 
manager, said “it is our under- | 
standing that the Commonwealth | 
will withhold enforcement until | 


| Commonwealth carrying other ve- 


|hicles, any part of which is car- | 


ried at a height of more than 115 
inches above the ground. 


(c) No person shall operate a 
vehicle on the highways of this 
Commonwealth carrying any other 
ivehicle, any part of which is 
j|above the cab of the carrier ve- 








Ford Avers Planes 
| Won’t Replace Cars 


NATCHEZ, Miss.—The air- 
Plane will not supplant the 
automobile according to a view- 
point expressed by Henry Ford 
while here last week for the 
pilgrimage of the Natchez 
Garden Club. 

“I believe the people will 
stick to the ground,” he said. 

“Next year’s automobile will 
be lighter,” he surmised. 


|hicle, or over the head of the op- | 


erator of such carrier vehicle. 
(d) No person shall operate a 


vehicle on the highways of this | 


Commonwealth carrying any other 


vehicle, any axle of which is more | 


than three feet higher than any 
other axle on such carried ve- 
hicle. 


February Car, 





FIRST QUARTER EXCEEDS MILLION 


Deadline for Withrow-F TC Report Is April 13 


conan palit March Production 


Of 371,574 Tops 
1938 by 133,000 


Current Week’s Operations 
Off Slightly But Far 
Ahead of 1938 


By Pete Wemhoff 


Associate Editor 
DETROIT.—Aided by a 
healthy 371,574 units for 
March, car and truck produc- 
tion in the first quarter of 


topped the anticipated 
1,000,000-unit mark, the actual 
| figure being 1,037,916, Automotive 
, News estimates showed this week. 
, The total represents a 40 percent 
|gain over the 668,346 units as- 
isembled in 1938’s first quarter. 

| The 1,037,916 units, which place 
/1939’s_ initial quarter alongside 
1937, 1936 and 1935, were attained 
despite a month-end adjustment 
‘of operating schedules which 
dropped the current week’s out- 
put of 81,815 slightly under the 
| previous week’s 84,099 units. This 
week’s production, however, was 
| considerably above the 52,753 ve- 
hicles assembled in the corre- 
| sponding period of 1938. 

March’s total contrasts with 
312,141 cars and trucks produced 
in February of this year and with 
only 238,597 units assembled in 
March, 1938. While considerably 
below the 519,022 vehicles turned 
out in March, 1937, this year’s 
figure compares favorably with 
the 438,992 in March, 1936; 451,- 
768 in 1935 and 352,614 in 1934. 

First quarter production for this 
|year likewise is not far off the 
pace set in 1936 and 1935, when 
| 1,117,172 and 1,108,941 units were 
produced, respectively. However, 
there were 1,302,108 units as- 
sembled in 1937’s first quarter. 

While there have been rumors 
of a drop-off in retail car sales in 
| the last 10 days of March, no offi- 
|cial information to that effect has 
|been forthcoming so far. 

Because of the month-end ad- 
justment of March schedules, ne- 
cessitating slightly curtailed as- 
sembly operations at several plants 
| this week, both the General Mo- 


| 


| (Continued on Page 14, Col. 3) 


Truck Sales 





| Total 201,802, AMA Reports 


NEW YORK.—Retail sales of 
passenger cars and trucks totaled 
419,256 units during the first two 
months this year, the Automobile 
Manufacturers Assn. reported this 
week. This was equivalent to a 
gain of 35 percent over the corre- 
sponding period of last year. 

This year’s relative advance is 
sharply in contrast with the slump 
of almost 45 percent last year 
compared with the year before, 
the AMA reported. 

The 165,995 passenger cars sold 
at retail in February ran 38 per- 
cent over February last year and 8 


as 


percent under January. Truck 
sales of 35,807 units were less 
sharply affected by the seasonal 
decline, running only 3 percent 
behind January and 21 percent 
ahead of February a year ago. 
Automobile factories sold 270,- 
116 motor vehicles in the domestic 
market in February. Deducting 
February retail sales of 201,900 
units from this total leaves a re- 
mainder of 68,314 units represent- 
ing the month’s increase in field 
inventories. This is substantially 
less than the stock increase of 93,- 
900 units reflected in January. 
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CELEBRATING THE 60TH BIRTHDAY of William S. Knudsen. General Motors president, more than 100 friends gathered at the Detroit Club last Saturday for luncheon. Among the guests 
caught by the cameraman were, photo at left, George M. Slocum, publisher vt Aucomotive News, chatting with Henry Ford, founder of the Ford Motor Co. Center photo shows, left to right, Edgar 
A. Guest, Detroit Free Press poet; Alvan Macauley, president of Packard Motor Car Co. and president of Automobile Manufacturers Assn.; and Brooks Jackson, of the General Motors Diesel di- 
division. Photo at right shows Henry Ford signing the birthday book as William S. Knudsen looks on. 


_chion can be used to send audible 
|; warnings of impending light 
changes to _ pedestrians. This 
would prevent pedestrians from 
being caught in the middle of a) 
busy street, with a voice warn-| 
ing, “Do not cross now; the light | 
is about to change’”’. 


‘Streamlined’ Drivers is Aim 


Of Safety Educator Leaders 


NEW YORK.—Drivers must be 





Congress Moves to Unravel 
Tangles of Transportation 


By William Ullman 
Staff Correspondent 


ed by a demonstration of a “radio and motor, as well as brokers, are 





“streamlined” to keep pace with 
the scientific advances of auto- 
mobile manufacture, it was as- 
serted by Dr. Harry Woodburn 
Chase, chancellor of New York 
University, in addressing one of 
the sessions of the three-day 10th 
annual safety conference which 
concluded Wednesday at the Hotel 
- Pennsylvania under sponsorship of 
the Greater New York Safety 
Council. 

Declaring the effects of science 
outstripping education are disas- 
trous, Dr. Chase said we must be- 
gin figuratively “to streamline the 
automobile driver” to keep up 
with the streamlining of automo- 
biles. 

“The challenge to education,” 
Dr. Chase declared, lay in the 
“imparting of safety knowledge, 
the development of safety prac- 
tices, the acquisition of safety 
skills and the creation of attitudes 
favorable to safety.” 

The need for financial responsi- 
bility of all drivers or owners was 
emphasized by Dr. Ralph H. 
Blanchard, insurance professor at 
Columbia University, who recom- 
mended general compulsory insur- 
ance as going farthest to ac- 
complish that end. 

Referring to the Massachusetts 
experience with compulsory in- 
surance legislation, Professor 
Blanchard said the statute of that 
state had “substantially accomp- 
lished its aim, that of insuring 
the financial responsibility of mo- 
tor vehicle owners.’ He added, 
however, that the Massachusetts 
law has had “no measurable ef- 
fect on the occurence of acci- 
dents.” 

Widespread interest was attract- 





policeman”, to direct automobiles 
by radio and warn pedestrians of 
signal changes. The device was 
demonstrated at 
traffic and safety engineers by 
William S. Halstead, communica- 
tions engineer, who developed it 
in association with S. K. Wolf and 


Dr. S. J. Begun of Acoustic Con- | 


sultants, Inc., with collaboration 
of Dr. Miller McClintock, director 


of the Yale Bureau for Street} 


Traffic Research. 
The development employs a 


a meeting of} 


= c ¢ brought within the jurisdiction of 
WASHING'TON. — Congress late) the commission. The bill revises 
this week moved toward definite | the ICC act of 1887 and will make 
action to unscramble the national | the act more logical and more or- 
a fo _ ae oe cae ts tae Scat can was | derly.” 
“signs” which would not take the} before it the heralde ill spon- |} a : 
driver’s eyes from the road. The| sored by Senators Burton K.| Among the provisions of the bill 
unit could be installed on a high-| Wheeler, of Montana, and Harry | "a ae : 
way for $500, it was declared by|S. Truman, of Missouri, designed | The ICC is directed to investi- 
Halstead, who contended its small|to bring all forms of transporta- gate the relative economy and 
upkeep would soon make it a sav-| tion, including motor carriers, un-| fitness of rail, water and motor 
ing over policemen’s salaries. der correlated federal regulation. Carriers and make recommenda- 
Several other speakers discuss- | The impression prevails on cap-| tions for elimination of wasteful 


In addition to its safety fea- 
tures, Halstead said the device 
would aid motorists in other 
ways, such as giving audible road 





small robot radio transmitting 
unit which may be mounted on 
telephone poles or traffic light 
stanchions. By the use of tiny 
low-powered radio broadcasting 
transmitter, operating on a spec- 
ific unoccupied frequency at the 
lowest point of the _ broadcast 
band, messages concerning traffic 
safety speeds and_ intersections 
may be broadcast automatically to 
motorists as they are driving 
through a radio equipped zone. A 
sign placed before the radio zone 
would call the attention of the 
motorists and give the transmitter 


frequency. It has been used ex- 
perimentally in Astoria, Queens, | 
n.. © 


The unit makes use of a mag- 
netic steel tape for sound record- 
ing, which can give a continuous | 
repetition of a traffic bulletin or | 
safety message. Halstead said the | 
new units were extraordinarilly | 
flexible. Message, it was said, can | 
be instantly erased and new ones | 
substituted by remote control) 
from a central point over an or-| 
dinary telephone line. 

The same apparatus and the 
use of a directional loudspeaker | 
mounted on a traffic light stan-! 


VERNE ORR, vice-president of Chrysler Motors of California (right), likes 


to play the piano, but Dan S. Eddins, 
sales figures are much sweeter music 
treasurer (left), looks on. 


to his ears, 


president of Plymouth, says Plymouth 
as Al Miller, secretary and 


ed subjects of automotive interest | itol hill that around this compre-| and destructive competition. 


during the comprehensive confer- 
ence, attended by 6,000 delegates 


hensive measure, which is under- | 


stood to have the administration’s 


The commission is directed to 
investigate the whole subject of 


blessing, will swirl a real effort} Sovernmental subsidies to all car- 
not only to rescue the railroads) riers, including rights-of-way, 
from their financial plight but alsu| transportation facilities provided 
to fit other transport agencies into | from public funds. This refers par- 
these discussions expected to con- their proper niche. | ticularly to the frequent railroad 
tribute toward the progress of| Although the bill, which is | Charge that motor trucks are “sub- 
general safety. #'| cailed S. 2009 and which has been | sidized” by the public moneys 
|referred to the senate committee | Spent on highways. _ 
'on interstate commerce, is ad- The commission is empowered 
mittediy based upon recommenda- | to fix “just and reasonable” 
tions of the president’s committee | rates for all types of carriers. 
of six, composed exclusively of| 4 The commission shall require 
railroad representatives, motor! regular reports from all car- 
trucking interests are understood | riers and set up joint federal-state 
to favor many of its provisions. | boards for handling local situa- 
Concerning it the sponsors say:| tions and determine the qualifica- 
“This new measure is the key! tions and maximum hours of em- 
bill of a series of legislative pro-| ployment of motor carriers. 
posals. It does not concern itself “This proposed measure seeks 
solely with the railroad problem) only to place the regulation of 
but rather with the whole filed of! other forms of transportation on 


from 21 states. All aspects of 
home and industrial safety also 
were covered in various sessions, 
with subsequent analyzation of 


Plans for Crosley 
Light Car May Be 


Announced Soon 


CINCINNATI, O.—Lewis M. 
Crosley, executive vice-president 
of the Crosley Corp., stated at the 
annual meeting of stockholders to- 
day that it was possible that an | 
announcement concerning the de- | 


velopments of an _ automobile| transportation, which it treats as| the same basis as the regulation 
would be made in the near future.}a unit. The interstate commerce|extended to railroads,” declare 
It has been rumored since early|commission is given jurisdiction| Senators Wheeler and Truman. 


last fall that Crosley would turn|over transportation by common| “If regulating railroads is proper, 
out a low-priced four-cylinder | carriers, by railroads, by water,|then other forms of transporta- 
car. While admitting that he was | by motor vehicles, by express, by| tion which compete with them 





|experimenting with a car at that} pipe line, and, for rate making! should likewise be regulated in 


time Crosley also stated that it! purposes only, over transportation | identical ways and terms, con- 
was a long ways off and would) by air. | Sidering particular characteristics 
give no details of his plans. | Contract carriers by air, water’ and uses of different carriers. 
Whether it will be handled 
through Crosley radio dealers or 
through automobile dealers is 
something that must wait on the 
future. On a fishing trip in south- 





ern waters, Powel Crosley jr., 
president, will return here about 
Apr. 10 at which time a more 


definite announcement is expected. 

Rumors persist that the new car, 
will be a light, four-wheeled ve- 
hicle rather than the three-wheeled 
type first reported. It will be 
priced in the neighborhood of $395 
for the coupe according to the 
same rumors and will be powered 
by a two-cycle engine of 91 cubic 
inch displacement. 


Herbert R. Hyman 


DETROIT Death of Herbert R 
Hyman, promotion manager for Conde 


Nast Publication in New York last 

Sunday was reported here this week 

Mr. Hyman was at one time advertis ; 

ing manager of the Cole Motor Car ~ 

Co. at Indianapolis and later joined 

the Homer McKee advertising agency C. L. McCUEN, general manager of Oldsmobile, went to Boston last week to 
He left Homer McKee to ioin Adver congratulate personally and present to James A. Barry a plaque for being 
tisers, Inc., here then handling the ad the national sales leader in the Oldsmobile organization in 1938. Barry is 4 
vertising for all divisions of Chrysler salesman with S. J. McNeilly, Inc., Brookline. and was zone leader in 1936 and 


Corp 1937 and high up in the national race 
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jal to Automotive News 
WASHINGTON. Automotive 
ucts exported from the United 
tes during February were val- 
at $26,312,197 compared with 
$22,359,984 during January, an in- 


qease Of 17.6 percent and the | 


highest value recorded for any 
month, excepting one, since April, 
1938, according to the U. S. de- 
partment of commerce. 

Foreign sales of passenger cars 
of United States origin totaled 
16,040 units valued at $9,907,164 
compared with sales abroad during 
January of 14,976 units valued at 
$8,911,080. 

Overseas demand for motor trucks 
and buses of American manufac- 
ture resulted in export sales in- 
creasing from 8,816 units valued at 
$5,024,297 in January to 11,135 

ts} units valued at $6,927,375 during 

ar | February, statistics show. 

"| Exports in the miscellaneous 
qutomotive group, including re- 
placement parts, accessories, ga- 
rage equipment, and similar items, 
also increased and were valued at 





LiNash Continues 
.| Gains in Second 
yf 


"| Period of Mareh 


DETROIT. — Nash’s retail sales 

of new cars during the second 10 

days of March were up 84.3 per- 

1} cent over the same period last 

year, it was announced this week 

by W. A. Blees, general sales man- 
ager, Nash Motors. 


Sales during the period totaled 
1,806 units, as compared with 980 
units in the same period of 1938, 
and were the highest for any 10- 
)| day period since the fall of 1937. 
[| The total represented an in- 

crease of 14.2 percent over the 
first 10 days of the month, when 
|} 1,582 units were delivered by 


= sc “S Gee FG 


Nash dealers, and an increase of | 
|| 47 percent over the last 10 days of | 


February, Blees said. 


Deliveries in the first 20 days of | 


March totaled 3,388 units, as com- 


pared with 2,132 units during the | 


first 20 days of February, an in- 
crease of 58.9 percent, he said. 


Gar Wood Plans 
Oil-World Exhibit 


DETROIT. — The Mead-Morri- 
son winch division of Gar Wood 
Industries, Inc., will exhibit a 
complete new line of Gar Wood 
dil-field winches at the Oil-World 
Exposition to be held at Houston, 
Tex., Apr. 24-29. 


The display will consist of eight 
winch models ranging from the 
smallest to the largest sizes, em- 
bracing capacities up to 70,000 
pounds, single line pull. Head- 


quarters will be established at the 
Ben Milan hotel. 
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Automotive Exports Jump 17.6 Percent in February 


Second Best 


$8,424,607 in January 
with $9,477,658 in February. 

The improved trade in February 
was accounted for in part by the 
resumption of steady production 
|schedules following the interrup- 
tions during January, which were 
| occasioned by holiday periods and 
| material shortages. 


| Cadillac-LaSalle’s 
39 Output Already 
Tops 38 Volume 


DETROIT.—Production of 1939 
Cadillacs and LaSalles has passed 
the total volume for the 1938 
series, General Sales Manager D. 
E. Ahrens announced Saturday. 

The 1938 output record was 
broken by car No. 24,951, a blue 
LaSalle sedan ticketed for delivery 
to a California distributor. 

“The fact that this mark de- 
velops before the normal peak 
selling season, strengthens our 
opinion that 1939 will be one of 
the most successful periods in 
Cadillac-LaSalle history,” Ahrens 
commented. “In only a few previ- 
ous years have we reached 25,000 
cars for an entire model run.” 

Accompanying his statement on 
manufacturing operations, Ahrens 
pointed out definite signs of im- 
provement in the retail automo- 
bile market. 

“The first 20 days of March 
showed customer deliveries 30 
percent ahead of the same period 
in February,” he said. “At the 
same time the gain over the com- 
parative 1938 records was above 
January and February experience. 

“From field reports if is evident 
warmer weather will create an 
expansion in automobile demand. 
For Cadillac and LaSalle, this de- 
mand may well constitute a new 
high.” 





Republic Steel Planning 
Improvement in Plants 


CLEVELAND. — Extensive in- 
stallation of new equipment and 
re-arrangement of present equip- 
ment in the Warren and Mas- 
sillon (Ohio) plants of Republic 
Steel Corp. will result in greatly 
increased stainless capacity at 
|Massillon and cold rolled carbon 
steel strip capacity at Warren. 

Work on the improvements wiil 
|be started immediately. Stainless 
capacity, with the exception of 
ithe hot rolling operations, will be 
|/concentrated in Massillon, the hot 
rolling to be continued in War- 
ren. Three annealing and pickling 
lines are being moved from War- 
ren to Massillon and three new 
reversing mills together with a 
'two-high skin pass mill, are to 
be installed at Massillon. 





Chris Sinsabaugh’s sparkling 
“Sparks” column is read by the “wide 
‘' awake” in the industry. 








PONTIAC MOTOR officials conferred recently at the Hotel Schenley with 
Pittsburgh zone dealers on the business outlook. Seated, left to right, are C. 
P, Simpson, general sales manager; D. lt Bathrick, assistant general sales 
Manager in charge of the east, and James Grier, central regional manager. 
Standing is N. M. Perry, Pittsburgh zone manage! 


: 
Since Total of April, 1938 


compared | 
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LUNCHEON ABOARD the S.S. Brazil at New York City as the contest board of Studebaker Export Corp. announced 
winners in its fourth annual international competition for the most effective overseas introduction of Studebaker cars. 
Seated, left to right, J. E. Sitterley, publisher, Importers Guide; George F. Bauer, export manager, Automobile Manu- 


facturers Assn.; George E. Quisenberry, editor, American Automobile; I. 


Taylor, chief, Automotive Aeronautics 


division, -U. S. department of commerce; William L. LeBrecht, vice-president, American Exporter; Neal G. Adair, 


managing editor, Motor; Gene McCoy, automobile editor, New York Mirror; W. 


W. Dodge, production editor, Busi- 


ness Week, and J. C. Draper, automobile editor, New York Sun. Standing, left to right, Bethune Jones, New York staff 
correspondent, Automotive News; Frank Tighe, Automobile Trade Journal; Reginald M. Cleveland, automobile editor, 
New York Times; Paul G. Hoffman, president, Studebaker Corp.; D. J. Elmore, New York manager, Studebaker’ Ex- 
port Corp.; Herbert L. Stephen, news editor, Printers’ Ink; Frank W. Roche, president, Automobile Topics, and George 
Tiffany, editor, Automotive News Service. 








Fifth Automotive Almanac 


To be Published in June 


DETROIT.—The 1939 edition of 
the Automotive Almanac, contain- 
ing the most complete compilation 
of statistics covering the automo- 
tive and affiliated industries will 
be issued in June, according to a 
statement today by George M. 
Slocum, president of Slocum Pub- 
lishing Co. which also publishes 
Automotive News, weekly, and 
Automotive Service, monthly. 

“Rapidly changing conditions in 
this industry and the consequent 
need for immediate answers to 
thousands of questions regarding 


Chevrolet Sales 
Top March °33 
By 36.3 Percent 


DETROIT. — Chevrolet dealers 
sold 24,342 new cars and trucks at 
retail during the second 10 days 
of March, it was announced this 
week. 

This is a continuation of the 
upward trend notable since new 
model introduction, making the 
month’s sales to date 36.3 percent 
higher than they were a year ago. 
Used car sales for March this year 
are also running ahead of those 
for the same period in 1938. 

Combined sales of new cars and 
used cars, during the second 10 
days, were 66,295 units, and for 
the month to date, 126,373. 


N.H. Test Dodgers 
Faced With Fine 


CONCORD, N. H. (UTPS).—The 
senate has approved imposition of 
a $25 fine on motorists failing to 
comply with inspection orders 
issued by the commissioner of 
motor vehicles. 

Killed were: 

A bill to exclude from the high- 
ways of the state vehicles whose 
height, including load, was greater 
than 14 feet. 





A bill to authorize motor ve- 
hicle commissioner to suspend 
licenses without hearing ‘‘when- 


ever he has reason to believe that 
the holder thereof is an improper 


|}or incompetent person to operate 
}a motor vehicle.” 


Fair Traffic Estimated 





NEW YORK More than 3,000,000 
|} private automobiles will bring visitors 
ito the New York World Fair from 
points outside the metropolitan area, 
it is indicated by a survey of the fau 
traffic potentials by statisticians of the 
|Esso Marketers. It is predicted that 
| 18,500,000 persons outside the area will 
|} visit the fair and that 12,750,000 will 
arrive by private Cai 

AN’s Almanac, published once a year, 
Is considered THE reference book 
wherever automotive intormation = is 
jesired. 


past and present conditions within 
it, has made the annual publication 
of the Almanac imperative,” said 
Slocum. This year’s edition will 
be issued 30 to 60 days earlier than 
in previous years. 

“Several new features will be 
added to the 175 reference tables 
and other informative sources of 
data which comprised the Almanac 
last year. All of the latter will be 
brought up-to-date, giving ready 
reference statistics on production, 
sales, taxation, markets and 
sources of supply covering the 
changes during 1938 and in many 
cases changes in the first quarter 
of 1939. 

“The Automotive Almanac was 
first published in 1933 and was 
designed to supply an answer to 
the thousands of questions that are 
asked of the editors of Automotive 
News throughout the year. Infor- 
mation contained in it is obtained 
only from the most authoritative 
sources and as a result it is often 
referred to as the ‘World Alma- 
nac of the Automobile Industry’. 
As a consequence it is a source of 
reference not only throughout the 
industry but in libraries, colleges 
and universities in this country 
and abroad, as well. 

“The 1939 edition, suitably 
bound, will be mailed to every 
subscriber to Automotive News 
and will be sold to non-subscribers 
at $1.50 per copy. Advertising 
rates will remain the same as last 
year. Orders for additional cop- 
ies and reservations for space in 
this important issue already are 
being received. 

“As in former years, the edition 
will carry a complete ‘Who’s Who’, 
of the industry including names 
of corporations, associations, etc. 
with their official personnel.” 


Claude S. Bristow 


NEW YORK.—Claude Sherwood 
Bristow, who three years ago invented 
a device to eliminate carbon monoxide 
from engine exhaust, died here this 
week at the age of 62. At one time he 
Was an automobile racer 


| spring, Ralston said. 





Awards Made | 
In Studebaker 
Export Contest 


NEW YORK.—wWinners in the 
fourth annual international com- 
petition for the most effective 
overseas introduction of Stude- 
baker cars were announced by 
the contest board of Studebaker 
Export Corp. at a luncheon late 
last week aboard the S. S. Brazil 
at Pier 20, Manhattan. 

First honors for the best foreign 
presentation of the 1939 Stude- 
baker models were awarded the 
Manila Motor Co., of Manila; sec- 
ond, Natal Motors, Ltd., Natal, 
South Africa, and third, D’Eiter- 
ene Freres, of Brussels, Belgium. 

A. V. Moore, president of Moore 
and McCormick, operators of the 
American Republics Line, and 
Admiral H. I. Cone, U.S.N., re- 
tired, were guests of honor at the 
luncheon. Presiding at the affair 
was Paul Hoffman, president of 
Studebaker Corp. 


Oldsmobile Sales 
Continue Strong 


Upward March 


LANSING.—Oldsmobile national 
retail sales continued strong dur- 
ing the second 10-day period of 
March, with a total of 3,999 new 
car deliveries, an increase of 39.2 
percent over the 2,872 sales re- 
corded in the same period of 1938, 
according to D. E. Ralston, gen- 
eral sales manager. 

Sales from Jan. 1 through Mar. 
20 aggregated 26,680 units, an in- 
crease of 52 percent over the 17,- 
549 sales made during the like 
period of last year. 

An increase in retail volume has 
been noted in every 10-day sales 
period compared with last year, 
since the introduction of the 1939 
Oldsmobile line last October, he 
said. Reports from dealers through- 
out the country are very optimis- 
tic in their predictions of a sub- 
stantial increase in business this 





| WELCOME TO CALIFORNIA, says Joel E. Brown, Don Lee general manager 
}in Southern California, left, as he greets General Manager Nicholas Dreystadt 
| Who arrived with Mrs. Dreystadt on the streamliner. At right is Art Dawson, 


| California district manager for Cadillac 


| Cadillac-LaSalle chief. 


who was on hand to welcome the 








New Unfair Prac 
Producers and Wholesalers | 


Covered as Well as Retailers 


Special to Automotive News 

ALBANY, N. Y.—Producers and 
wholesalers, as well as retailers, 
would be affected under reported 
terms of a so-called “unfair prac- 
tices” bill introduced in the state 
legislature here by Senator Con- 
don. 

The measure, listed as Senate 
Bill 1620 and referred to the gen- 
eral laws committee, is said to be 
far more sweeping in its terms 
than the Parsons “loss leader” bill, 
banning sales below cost, which 
recently passed the house here and 
is now awaiting senate considera- 
tion. 

The new bill, regarded as sug- 
gestive of the Robinson-Patman 
act, would outlaw sales below net 
invoice cost or _ replacement, 
whichever is lower, plus the cost 





Superfinish Talks 
Drawing Crowds 
Throughout Nation 


DETROIT.—Evidence of the in- 
terest that the Chrysler Corp.’s 
new Superfinishing process is at- 
tracting is furnished by the large 
attendance at a series of meetings 
that have been in progress since 
the first of the year and will con- 
tinue through May, the corporation 
reports. 

Manufacturers, engineers, tool 
designers, members of college en- 
gineering faculties and engineering 
_ students will get first-hand infor- 
mation on the process at meetings 
arranged to cover the greater part 
of the country. 

David A. Wallace, president of 
the Chrysler division, Chrysler 
Corp., under whose direction Sup- 
erfinish has been developed, has 
personally addressed meetings in 
points as widely separated as New 
York and Los Angeles. Various 
sections of the Society of Auto- 
motive Engineers, the American 
Society of Mechanical Engineers 
and the American Society of Tool 
Engineers have sponsored meet- 
ings. Because of the scientific 
groups generally assembled, it has 
been possible for Wallace to go 
deep into the technical side of his 
subject. Slides, photographs, charts 
and specimens of Superfinish parts 
have accompanied the text. 

Other Chrysler men who have 
conducted meetings are Arthur 
M. Swigert jr., head of the pro- 
duction research department of 
the Chrysler division, and Robert 
T. Keller, of the research staff, 
both of whom have been closely 
associated with the development. 
Keller shortly will address the 
engineering department of the 
University of Illinois at its engi- 
neers’ homecoming. 

Among the cities in which 
Superfinish talks already have 
been given are Chicago, Moline, 
St. Louis, Dayton, New York, Mil- 
waukee, Toledo, Elkhart, Ind., Los 
Angeles, Pittsburgh, Cleveland, 
Rochester and Toronto. 

Future meetings are scheduled 
for Schenectady, N. Y., Boston, 
Minneapolis, Rockford, I1l., Boston, 
Buffalo and Champaign, III. 


Used Tax Bill Is Passed 


By N. Mexico Legislature 


DEN VER.—Passage of a use 
tax law by the New Mexico legis- 
lature will not be particularly in- 
jurious to Colorado business, state 
officials said this week. The meas- 
ure passed in New Mexico is sim- 
ilar to a 2 percent levy enacted 
by the Colorado legislature two 
years ago to aid the Colorado 
sales tax law. 

After the passage of the sales 
tax law in 1935, it was found 
that residents of border counties 
were going across the state line 
to buy merchandise and escape 
the sales tax. Under the use tax 
law, merchandise bought in other 
states must pay a 2 percent tax 
to Colorado. 





of doing business or overhead ex- 
pense. The cost definition of the 
bill, applying to producers, in- 
cludes the cost of raw material, 
labor and all overhead expenses. 
The definition of overhead applies 
equally to producers and distribu- 
tors and embraces all costs incur- 
red in the conduct of business, 
specifically listing labor costs, in- 
cluding salaries of executives and 
officers; rent, interest on capital 
indebtedness, depreciation, selling 
costs, maintenance of equipment, 
delivery costs, advertising, credit 
losses and all types of licenses, 
taxes and insurance. 


Penalties provided for violation 
include revocation of charter, if a 
corporation; a fine of not less than 
$100 nor more than $1,000, six 
months in prison, or both. Con- 
tracts in violation of the act would 
be illegal, and an injunction under 
the act may be sought by any one, 
whether claiming damages or not, 
according to reported terms of the 
proposal. 

The proposed legislation would 
bar price discrimination in dif- 
ferent localities. Cost surveys 
established by a trade or industry 
for an area would be acceptable 
as competent cost evidence. 


GMC Truck Sales 
In March Exceed 
38 by 61 Percent 


PONTIAC.—Truck sales to con- 
sumers in the United States by 
General Motors Truck and Coach 
during the second 10 days of 
March were 61 percent better than 
the corresponding period in 1938, 
according to J. P. Little, vice- 
president directing sales. 


“This is 31 percent better than 
the corresponding period of last 
month,” states Little, “and can be 
compared with the first 10-day 
period of March which was 44 
percent better than 1938.” 


Unfilled retail orders from con- 
sumers are at the highest point 
since September, 1937. Production 
for the first 20 days of March was 
166 percent greater than the cor- 
responding period of last year. 

Retail orders on diesel models 
received by the factory are cur- 
rently running over three times 
ahead of those received in Feb- 
ruary, according to Little. 


Canadian Tariff Policy 
On Cars Is Unchanged 


MONTREAL. — Canada’s | tariff 
policy regarding the automobile 
industry, as contained in the new 
trade agreement with the United 
States, was framed after careful 
study and will remain unchanged, 
Charles Dunning, minister of fi- 
nance, told parliament. Canada 
undertook in the agreement not 
to increase the duty rate of 17% 
percent against American cars 
during the three-year life of the 
pact, and also to abolish the 3 
percent special excise tax on cars 
imported from the United States. 


Dunning made it plain, answer- 
ing protests from those who 
feared these steps would ruin the 
industry in this country, that the 
government had no fear of such a 
catastrophe. “The Big Three will 
continue to make cars in this in- 
dustry,” he said, referring to the 
Ford, General Motors and Chrys- 
ler plants in Ontario. 


Ford Boosts Output 


MEMPHIS, Tenn.—J. K. Lester, man 
ager of the Ford Motor Co.’s Memphis 
branch, reported that the assembly 
plant here will increase its work 
week from four to five days next 
week, stepping up production from 760 
to 950 cars weekly. The change will 
also mean an increase of about 25 
percent in the wages of 1,100 employes. 


AN'’s Almanac, published once a year, 


is considered THE reference book 
wherever automotive information is 
desired. 
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SEVENTY-FIVE YEARS of dealer affiliation are symbolized in this picture 
snapped during the farewell dinner to members of the all-time record Dodge 
truck driveaway. In top row are, left to right, Tom W. Moss, Dodge director 
of truck sales; L. J. Purdy, general manager of Dodge Truck division; Louis 
J. Ouellette, executive assistant of Dodge. In bottom row, flanked on the left 
by W. R. Bamford, director of Dodge service, are three dealers whose affilia- 
tion with Dodge totals over 75 years—Herb Sterner, Hanover, Pa.; John E. 
Stonebraker, Hagerstown, Md.; and D. E. Stetler, York, Pa. Stetler and his 
crew drove home with 34 new Dodge trucks. 





PROBABLY TO SHOW their appreciation of the company’s hospitality, some 
of the Pennsylvania contingent of the giant Dodge truck driveaway this week 
undertook to regale the dinner assembly with native songs. Two of the 
warblers were (left) F. S. Shlotthauser, of Keystone Motor Car Co., Columbia, 
Pa., and J. R. Wiley, of Peachbottom, Pa. 





THE PART which overhead conveyors play in the synchronized production 
methods in vogue at the Dodge truck plant, proved especially interesting to 
these three Marylanders, right to left: J. Ralph Bridges, Jim McCabe and E. 
H. Ankeny, all three present in the interest of Jarman Motors, Dodge dealers 
of Baltimore, Md. 





A TRIP THROUGH the Dodge truck factory is a big experience, as well as a 
bit tiring on the feet. At least it was to two Pennsylvania members of the 
latest Dodge truck driveaway party who tarried a moment to wipe their 
fevered brows: John T. Quinn, of Schuylkill Motors Co., Pottsville, and E. A. 
Henniger, of Tamaqua. 


Dodge Truck Driveaway 


Sets an All-Time Record 


DETROIT.—An all-time record 
was established by this week’s 
Dodge truck driveaway, the mass 
delivery representing orders of 147 
dealers of the company’s Phila- 





officials were hosts at a banquet at 
Hotel Fort Shelby. 

Tom W. Moss, director of truck 
sales for Dodge, as spokesman for 
the company, saw _ considerable 


delphia region, of whom 117 ap- 
peared personally to participate in 
the driveaway. 

The remainder of the driveaway 
party, bringing the number of 
participants up to 350, were deal- 
ers’ salesmen and other personnel 
who drove the trucks home. One 
of the dealers, Dan Stetler of 
York, Pa., was accompanied by as- 
sistants sufficient to drive off with 
34 of the vehicles. 

The actual driveaway was pre- 
ceded by a day of sightseeing and 
visits to the new Dodge 


truck | 
plant and to the Dodge and Plym- | 


outh passenger factories of Chrys- - 


significance in the fact that this 
record driveaway was the fourth 
1939 mass delivery of Dodge 
trucks for which transportation 
merchants had come to Detroit. 

Places of honor at the banquet 
were accorded the “Three S’s,” a 
trio of Dodge dealers including 
Stetler of York, Stonebraker of 
Hagerstown and Sterner of Han- 
over—who have been selling Dodge 
motor vehicles for an aggregate 
total of 75 years. 


Sets Oil Show Exhibit 
INDIANAPOLIS. — Seven all-wheel- 
drive vehicles, designed especially for 
_Oil industry, will comprise the 
exhibit of Marmon-Herrington Co t 


Assembly 
(Truck Freight 
Movement Up 

25.7% in Feb. 


WASHINGTON. —A_ 25.7 per- 
cent increase in the movement of 


}|freight by truck during February 


of this year as compared with the 
same month of 1938 is reported by 
the American Trucking Assns. A 
small decline, 3.1 percent, was 
registered in February under Jan- 
uary, 1939. 

The ATA received comparable 
reports from 212 motor carriers in 
40 states, transporting an aggre- 
gate of 791,031 tons. These car- 
riers transported 633,896 tons last 
February and 822,452 tons this 
January. 


Figures for this February rep- 
resent an increase of 1.9 percent 
over the 1936 monthly average. 
The ATA truck loadings index 
figure stood at 101.9 against 79.51 
last February and 103.85 for this 


_| January. 


Transportation of motor ve- 
hicles dropped only 4.5 percent 
under January and increased al- 
most 70 percent over last Feb- 
ruary. Petroleum products, repre- 
senting 12.8 percent of the total 
reported volume, decline 7.4 per- 
cent under January but rose 13.4 
percent over February of last year. 
A 94.5 percent increase was shown 
in the volume of iron and steel 
transported by motor truck this 
February as compared with last 
year. 





Pa. Commission 
Is Seeking Bus 
Safety Regulation 


HARRISBURG, Pa.—(UTPS).— 
Commissioner Richard J. Beamish 
said last week he would ask the 
public utility commission to invite 
the Pennsylvania motor police and 
the department of revenue to meet 
with the commission’s experts for 
the purpose of drafting safety reg- 
ulations having to do with the 
construction of motor buses, with 
particular attention to materials 
used in bus floors. 


Beamish said that upon comple- 

tion of the study he would suggest 
that the commission ask the 
Pennsylvania motor bus industry 
to send a committee to sit down 
with the state’s experts and hear 
their suggestions for safeguarding 
the bus riding public in this re- 
spect. Next, the commission would 
fix a public hearing at which all 
interested would have an oppor- 
tunity of expressing themselves 
before the proposed regulations 
became an official order. 

Beamish said that the need for 
such regulations was suggested to 
him by a fire which on Feb. 14 de- 
stroyed a bus owned by Valley 
Transportation Co. carrying stu- 
dents to the Lemoyne (Pa.) High 
School. Final hearing in the com- 
mission’s inquiry into the cause of 
the fire has been held and the case 
now goes to the commission for 
review and decision. Beamish, 
after Paul R. Mackey, an employe 
of the Mack Manufacturing Co., 
Allentown, testified, expressing 
the opinion that backfire might 
have caused the fire, pointed out 
that the floor of the bus was wood. 





Rejections Drop Sharply 


Under N. J. Inspection 


CAMDEN, N. J.—Percentage 
of vehicles now being rejected in 
New Jersey’s compulsory inspec- 
tion program has dropped sharply 
|as compared to the system’s in- 
; auguration a year ago, James J. 
Shanley, who heads the inspec- 
tion department of the state mo- 
|tor vehicle department, is re- 
| ported to have told the Camden 


| Auto Trades Assn. at a recent 
| meeting. 

Joseph Shein, supervisor of 
bills of sale, and Earl Leonard, 


chief clerk of the state depart- 


ler Corp. In the evening company |the Houston Oil Show on Apr. 24-29.| ment, also addressed the meeting. 
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Substantial Gain in 1939 Business Seen by Litchfiel 


Reserve Stock of Rubber 
Urged to Assure Supply 


AKRON.—“Unless unforeseen | emerged from this critical test is 


events, such as a war involving 
the major powers should inter- 
yene, we are confident that there 
will be a substantial improvement 
in our sales volume over 1938,” 
president P. W. Litchfield told 
Goodyear Tire & Rubber Co. 
stockholders at the annual meet- 
ing here Monday. 

“Where the outlook was clouded 
with uncertainties as we held our 
annual meeting a year ago,” Litch- 
feld said, “many of these have 
been removed and the future 
seems more susceptible to analysis. 
True, some of the conditions we 
fae are not pleasant nor as we 
would have them. 

“Ten years ago at this time we 
were well into the last of the boom 
years. The intervening period has 
seen our economic structure sub- 
jected to severe strains and re- 
peated crises. That we have 





Kettering to Give 
Senators Data on 


New Enterprises 


WASHINGTON.—Data on new 
industries, designed to stimulate 
production and curtail unemploy- 
ment, will be presented by Charles 
F. Kettering, General Motors vice- 
president in charge of research, 
before a group of U. S. senators 
here Saturday. 

Since Kettering appeared before 
the National Temporary Economic 
Committee here in January, many 
senators have expressed a desire 
to talk with him relative to the 
solution of social and economic 
problems by development of new 
industries. 

Such developments as wool from 
skim milk and silk from coal, air 
and water is expected to be among 
the outstanding developments pre- 
sented at the gathering. 

Kettering will informally dis- 
cuss with the senators the possi- 
bility of developing industries 
which have not progressed beyond 
the laboratory stage. These indus- 
tries are possible remedies for the 
unemployment problem, in the 
opinion of senators who heard 
Kettering testify before the Mon- 
opoly Committee. At that time he 
said that the industrial labora- 
tories were ready to embark upon 
a new industrial era. 


Cadillac Finishes 
Field Conferences 


DETR OIT.—Cadillac-LaSalle 
sales and sales promotion execu- 
tives this week completed a series 
of field conferences with district 
managers in three major markets. 

Monday and Tuesday the group 
met in Chicago, on Wednesday 
moved to Cincinnati, and Thurs- 
day and Friday interviewed dist- 
rict managers in New York. 

The purpose of the conferences, 
General Sales Manager D. E. 
Ahrens said, was to familiarize 
representatives with latest de- 
velopments in the Cadillac-LaSalle 
spring advertising and merchan- 
dising program and to discuss in- 
dividual sales problems. 

“Our promotional campaign is 
the most elaborate in several 
years and thus requires special 


outline and review,” explained 
Ahrens. 
“Highspots include: copy in 


more than 800 newspapers weekly; 
4,500 poster board showings; di- 
rect mail pieces of more than a 
million mailings; unusual field dis- 
Plays and promotion to draw 


‘ People into the showrooms.” 


With Ahrens on the trip were 
R. L. Newton and E. F. Upson, 
assistant general sales managers; 
J. M. Roche, business management 
Manager; E. T. Smith, organiza- 
tion manager: R. L. Rickenbaugh, 
Sales promotion manager; and C. 
R. Kirkpatrick, used car manager. 





a heartening omen of our capaci- 
ties to meet the rather well de- 
fined problems now lying before 
us. 

“In the case of Goodyear, we ar- 
rive at this juncture with a health- 
ier, sounder capital structure than 
the company has ever known in 
its 40 years of corporate existence. 
Through the refinancing of 1937 
which wiped out accumulated div- 
idends on the outstanding $7 pre- 
ferred stock and replaced that 
stock with $5 convertible shares, 
we reduced our annual obligations 
on this class of stock from $5,269,- 
978 to $3,252,000. In the past year 
we were successful in refunding 
our $52,365,500 bonded debt on a 
basis which reduced the interest 
load from $2,618,000 to $1,612,000. 

“Stated concretely, our major 
task is to find ways and means of 
increasing the production of goods. 
In this effort we must improve our 
overall efficiency in the production 
of the current line of products 
and we must develop new prod- 
ucts which will find acceptance 
and usefulness in the hands of the 
public. 

“Moving in this direction we 
are now in process of materially 
improving manufacturing facilities 
in our Akron plants. Plants out- 
side of Akron have already been 
brought to a high degree of effici- 
ency. The program under way 
here involves capital outlays of 
several millions of dollars which, 
in view of the more stabilized la- 
bor conditions now obtaining, we 
feel justified in undertaking. 

“I should like to touch briefly 
upon a problem which ‘bears di- 
rectly upon the safety and well- 
being of the nation, the problem 
of assuring an adequate supply of 
crude rubber in the event of war. 

“As you know, our source of 
crude rubber lies half way around 
the world on the plantations of the 
Dutch and British East Indies. In 
the event of major conflict, as in 
the case of the last war, shipping 
would be disorganized and ships 
for bringing in sufficient crude 
rubber would not be available. 

“The present national supply 
of crude rubber, including stocks 
in the hands of manufacturers and 
dealers and shipments in transit to 
the United States, represents 
scarcely more than our average 


five months’ consumption and has 


been recently steadily declining. 
The effect of a ship scarcity would 
be immediately transmitted to our 
own industry, to the automobile 
industry, the power and light in- 
dustry and many other types of 
enterprise. 

“These possibilities suggest that 
it would be in the national inter- 
est for this country to lay in a re- 
serve stock of rubber. Legislation 
looking to this end has already 
been introduced in Congress and 
provides for the accumulation not 
only of rubber but of other basic 
raw materials not produced in the 
United States.” 


Business Merely Awaiting 


Go-Ahead, Report States 

NEW YORK.—Although finding 
no evidence of pessimism within 
business circles and seeing the 
basis of a turn for the better, the 
business survey committee of the 
National Assn. of purchasing 
Agents advises continued con- 
servative industrial buying with 
orders limited to current needs. 

“Despite the fact that business 
generally has not improved as 
expected, and that news of an 
unsettled nature continues from 
abroad, there are no indications 
of actual pessimism within busi- 


ness circles,” the committee de- 
clared in a monthly report. “From | 
this it would appear that the| 
present industrial foundation is} 
rather well supported and affairs | 
might easily turn for the better 


when disturbing factors are elim- 
inated or disappear.” 





| 
| 
| 








FIVE OF 18 MEMBERS of Chevrolet’s National Dealer Planning and National 
Dealer Used Car Committees, which met in Detroit this week, are shown here 
with W. E. Holler, general sales manager, who interrupted his series of dealer 
conferences in the field to return for the ssssions. Left to right, Jack Sight, 
Sight Bros. Motor Co., Kansas: City; Holler; Lee Wright, Wright Allensworth, 
Galesburg, Ill.; J. L. Glassburn, J. L. Glassburn Co., Dixon, Ill.; J. E. Rodman, 
Rodman Chevrolet Co., Fresno, Calif.; and H. W. Hooper, Hooper Chevrolet 
Co., Muskegon, Mich. 





AS FREQUENTLY has happened, since Chevrolet inaugurated its school for 
dealers’ Sons, the monthly meeting of tha national dealer committees in De- 





Chevrolet Dealer 
Committees Hold 


Regular Sessions 


DETROIT.—Dealers from all 
sections of the country, represent- 
ing the entire Chevrolet retail or- 
ganization, were in Detroit this 
week for the regular monthly 
meetings of the National Dealer 
Planning and National Dealer 
Used Car Committees. 


Eighteen dealers, two from each 
of Chevrolet’s nine regions, at- 
tended the conferences, which are 
featured by informal round-table 
discussion of suggestions and com- 
ments made by the dealer body. 
Meeting with them were repre- 
sentatives of the Central Office or- 
ganization, headed by William E. 
Holler, general sales manager. 


The official banquet for the 
group was held in the Statler hotel 
Monday night. Holler, organizer of 
the Quality Dealer program of 
which the dealer committee sys- 
tem is an important part, ad- 
dressed the banquet. 


Dealers serving on the National 
Dealer Planning Committee were 
E. J. Voelker, Superior Chevrolet 
Co., Indianapolis; W. H. Van- 
Winkle, VanWinkle Chevrolet Co., 
South Orange, N. J.; A. J. Ekblom, 
Ekblom Chevrolet Co., Amster- 
dam, N. Y.; J. S. Wyatt, M. E. 
Wyatt & Son, Meadville, Pa. 


L. A. Raney, Raney Chevrolet 
Co., Wilmington, N. C.; J. L. 
Glassburn, J. L. Glassburn Co., 
Dixon, Ill.; J. W. Nolan, Nolan 


troit brought about a reunion between a father and son. Here are J. E. Mor- | Motor Co., Garden City, Kans.; J. 


riss, of the John E. Morriss Chevrolet Co., Dallas, and his son, Edgar J., stu- 
dent in th school. 





L. Kohler, Kohler Chevrolet Co., 
Bristow, Okla., and George A. 
Young, George Young, Inc., Santa 
Barbara, Calif. 


Members of the National Dealer 
Used Car Committee were H. W. 
Hooper, Hooper Chevrolet Co., 
Muskegon, Mich.; R. R. Kanter, 
Kanter Chevrolet, Inc., Passaic, 
N. J.; J. E. Love, Dover Motor Co., 
Dover Foxcroft, Me.; B. Ourisman, 
Ourisman Chevrolet Sales, Wash- 
ington, D. C. 

A. M. Costley, East Point Chev- 
rolet Dealer, Inc., East Point, Ga.; 
Lee Wright, Wright Allensworth 
Co., Galesburg, Ill.; Jack Sight, 
Sight Bros. Motor Co., Kansas City, 
Mo.; J. E. Morriss, John E. Morriss 
Chevrolet Co., Dallas, Tex., and 


SHOWN HERE at the luncheon opening the Chevrolet Dealers’ Sons’ School | J. EF. Rodman, Rodman Chevrolet 


are, left to right, Lloyd N. Smith, Yorktown Motor Co., Yorktown, Tex.; Aaron 
Sultan, Grand River Chevrolet, Inc., Detroit, and Clarence C. McGee, Miles 
City Motor Co. Miles City, Mont. 





ONE OF TWO MEN who crossed the seas to attend the Chevrolet Post- 
Graduate School of Modern Merchandising and Management is Giacinto Leoni 
jr., of Barino Leoni, Baden, Switzerland. He is shown here (right) with John 
A. Hare, of W. Hare & Son, Inc., Noblesville, Ind. 





THREE DEALERS’ sons pictured at the Chevrolet luncheon were, left to 
right, Robert J. Morriss, of John E. Morriss Co., Dallas, Tex.; John H. Bale, 
Bale Chevrolet Co., Little Rock, Ark., and James 8S. Leonard jr., Pensacola 
Buggy Works, Pensacola, Fla. 





| for substitution of buses for trolley 


Buses Vice Trolleys c its Newel nia 
; siverpool line. The action wi eave 
EAST LIVERPOOL, O.—The Newell! only one street car system in the upper 
Bridge & Railway Co. is preparing to|Ohio valley, the six-mile East Liver 
acquire seven 24-passenger coaches | pool Wellsville trolley. 


Co., Fresno, Calif. 


Omaha Car Sales 
Lead Neb.’s Gain 
Over 1938 Period 


OMAHA, Neb.—Douglas county 
contributed a 5 percent increase 
in the sales of cars for January 
and February as compared with 
the corresponding months of 1938. 
Sales in Douglas county for Jan- 
uary totaled 545; February, 475. 
For January 1938, sales aggre- 
gated 517 with 457 for February. 

This is an increase of 28 cars 
for January, 18 for February. 

In the state at large, the gain 
was slightly more than 15 percent. 
The figures are: 


1939 1938 Gain 
January .. 2477 2407 70 
February . 1651 1415 236 


In the light car field practically 
all the dealers shared in the in- 
creased business. 


Pa. Motorists’ Monthly 


Fuel Tax Bill $6,000,000 

HARRISBURG, Pa.—(UTPS).— 
Pennsylvania motor vehicle own- 
ers paid nearly six million dollars 
a month in gasoline taxes in 1938, 
according to W. Purves Taylor, 
secretary of Associated Petroleum 
Industries of Pennsylvania. 

“During the past year Pennsyl- 
vania motor vehicle owners con- 
tributed in gasoline taxes alone a 
sum that reached the amazing 


cars on its Newell-West Virginia-East | amount of nearly $70,000,000 of 


which approximately $14,000,000 
were in the form of a duplicating 


| federal gasoline tax,” Taylor said. 
‘ 
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One sacred pledge we make our friends here 
and now. This publication, God willing and so 
long as it is in our charge, will never champion 
the cause of any individual or any corporation 
which is not for the best interests of the automo- 
tive industry as a whole. Nor will its columns 
be used to spread gossip or inflame prejudice. 
It will confine itself to the upbuilding of the 
industry it is pledged to serve, wholly through 
the dissemination of NEWS which is timely, 
authentic and of value.—(AN 6-10-1933). 
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Bootlegging Booms 


URING recent months reports from the field indicate a 
constant and rather appalling growth in automobile boot- 
legging. This probably has been accentuated by, rather than 
being a result of, recent territorial protection programs which 
manufacturers have adopted in a desire to end open cross- 
selling among their dealers. That is, it is quite possible that 
dealers who unethically, and willfully but openly, invaded a 
brother dealer’s territory in the old days, now are carrying 
on the same practice surreptitiously through bootlegging. 
This sort of competition within any group of merchan- 
disers can have only the most demoralizing result. To end it 
is no simple matter as the U. S. treasury department, which 
had its own troubles with bootleggers during the life of the 
prohibition amendment, would gladly testify. On the other 
hand, this is a threat to the very foundations of motor ve- 
hicle merchandising which cannot be ignored by any branch 
of the industry. 


If the practice cannot be ended from within the industry 
itself, it is quite likely that efforts will be made to bring in a 
power from the outside. If we recall correctly during the 
period of prohibition, suggestion often was made that the 
buyer of the intoxicant be made equally responsible in the 
crime of bootlegging as the actual bootlegger himself. It is not 
beyond the pale of possibility that similar demands will be 
made in the case of automobile bootlegging. 


Suggestions already have been made for a “birth-certificate” 
law through which the current owner of a car could trace its 
history back to the day when it first left the assembly line. 
Each consecutive ownership would be clearly registered on 
the certificate, and the last owner would be subject to prob- 
able seizure of his property if the certificate was not in proper 
order. Such a law would entail endless record keeping and 
would probably discourage a lot of car buyers, particularly 
in the used car market where title search would be the only 
assurance against possible seizure at a future date. It seems 
likely, however, that such a measure would effectively expose 
the more prolific bootleggers. We feel that an equally effective 
control can be instituted within the industry itself without 
resort to new laws. If this can be done, it should be done and 
done at once. Lacking such action, a great body of dealers 
may be willing to fall back on the legal alternative. 


Selling Sincerity 

ICTOR SCALES, of the American Petroleum Institute, 
has just written a discourse on public relations which 
might well have been written for the automobile industry, 
which to too great an extent places its public relations men 
under the direction of sales or sale-minded leaders. Scales 
points out that people like to be sold but they don’t like to 
change their opinions. Selling can be obvious; public relations 
must be subtle. Just as products for sale must often be 
changed to meet what the public thinks it wants, in public 
relations, policies and practices must often be changed to 

meet what the public thinks. 
Public relations is a higher form of selling, he infers, but 
the idea sold must have the same integrity and sincerity as 


a saleable product. Of public relations, he says: “Those who} 


attack business and industry must be viewed primarily as 
customers still unsold.” 


By GEORGE M. SLOCUM 





THE GREAT “I don’t know much 
DANE I can say, but if I 
could I guess it 
would go something like this.” The 
speaker was William S. Knudsen 
and his audience last Saturday 
was a hundred of his friends do- 
ing him honor at the Detroit Club 
on the occasion of his 60th birth- 
day. From that point on he 
thanked his friends not for the 
fine honor they were bestowing 
on him but rather for the help 
which he said had made his suc- 
cess possible. 


* * * 


It was a little hard to realize 
that the man standing before 
us, as great in heart and mind 
as in his giant stature, had 
come to this country only a few 
decades ago, jingling in his 
pockets a few coins, from his 
native land in Denmark. And 
yet there he stood, the perfect 
exemplification of all that we 
hold most dear in these United 
States. Here is a man who 
found as many another has, 
that the “American Way” is in 
fact a highway open to every 
mother’s son who will apply his 
God-given gifts to the honest 
service of those with whom he 
is associated. 


* * * 


At Bill Knudsen’s right hand sat 
Henry Ford who early in the life 
of the man whose birthday we 
were celebrating had discovered 
in him the fine capability, the 
honesty and the leadership of his 
associates which even then he was 
applying. 


* * * 


It would have been good if 
every boy and girl in America 
could have sat in the seats of we 
who were less worthy to occupy 
them and to have studied the 
faces of these two men. Both 
have attained the heights and 
yet they are as simple, as mod- 
est, as genuine and as industri- 
ous as when they stood at the 
lathe or wiped the oily sweat 
from their brows. 


* * * 


Here were the two examples 
which prove that America plays 
no favorites with her great gifts; 
one a farm boy who still lives in 
the very neighborhood where he 
was born, the other an immigrant 
boy who came uninvited to our 
shores but who won the same 
esteem, the same glory and the 
same laurels as the native son. 
What an object lesson in the pure 
democracy which is the founda- 
tion and the cornerstone of our 
Nation. 


* * * 


As I watched the immigrant 
boy I could not help but wonder 
if we are so wise in barring 
from our shores the ambitious 
youth of other lands who see in 
America the land of their fu- 
ture. What William Knudsens 
are casting longing eyes at the 
great vessels which leave their 
shores headed for America out 
there over the horizon. America 
was built from the brain and 
brawn of those who came here 
seeking a future home. Would 
we lose if we allowed 10,000 to 
enter if from the lot another 
William Knudsen should arise 
to bless another generation?— 
G. M.S. 
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Riding High 


In This Corner-- 


‘Packing for a Fall... .° 


The views expressed in this column are those of our readers. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 





Financing 

Some months ago Automotive 
News carried some articles on the 
finance situation which I thought 
were very timely and to the point. 
Recently, however, I have not 
noticed much along this line in 
your publication. At the present 
time it is my impression that 
“finance packs” are even more 
popular than they were a year or 
so back. 

This practice has a very bad 
effect on the time sales of auto- 
mobiles in general. As you pointed 
out so frequently, it is fear of 
“packing” that has done much to 
drive car buyers to banks and 
other sources for credit, which is 
serious competition for the better 
finance companies who have done 
so much to help dealers in the 
past. 

In my estimation it is only the 
shoddier type of finance company 
which will permit a dealer to hide 
an extra charge in his finance bill, 
and the dealer who becomes party 
to such a plan is wrecking his own 
business in the long run. It is this 
same shoddy type of finance com- 
pany which is most brutal in its 
repossession policy and almost al- 
ways operates on a non-recourse 
basis which gives the dealer no 
opportunity to help his customer 
protect his equity should the cus- 
tomer fall behind in his payments. 


Frankly, I don’t blame some 
buyers for being afraid to borrow 
money from a finance company 
after some of the deals which they 

| have gotten from these slinky type 
finance companies, which between 
| themselves and dealer charge the 
customer about three times what 
|the use of money is worth and 
;then grab his car the instant he 
fails to make his payment on time. 
| Unfortunately, in the buyer’s mind 


a finance company becomes a 
finance company and all of the 
same breed. Therefore he turns to 
the bank and this combination 
works against the best interests of 
the dealer and the _ responsible 
finance company as well. 

I sincerely hope that in the fu- 
ture you will devote even more of 
your valuable space to this prob- 
lem, which now seems to threaten 
“recourse” financing in the auto- 
mobile field which would be bad 
for dealer, finance companies and 
the public.—E. J., Syracuse, N. Y. 





Coming Events 





APRIL 
1l- 8—Belgrade, Yugoslavia. Automo- 
bile salon. 
3- 5—New York. Metropolitan Auto 
motive Maintenance Show. 
13-14—Cleveland. American Petroleum 
Assn. semi-annual meeting. 
17-19—San Francisco. National Auto- 
mobile Dealers Assn. annual meet- 
ing. 
29-May 1—Seattle. Washington Motor 
Freight Assn. annual convention, 
Washington Hotel. 
MAY 
22-June 8—World Automotive Engineers 
Congress (SAE)—New York, May 
22-26; Indianapolis, May 30; De- 
troit, May 31l-June 2; San Fran- 
cisco, June 6-8. 
JUNE 
5- 6—Buck Hill Falls, Pa. Pennsyl- 
vania Automotive Assn. Meeting. 
AUGUST 
7-10—Chicago Navy Pier. Annual 
Automotive Accessories Exhibit. 
OCTOBER 
12-21—London. International Automo- 


bile show. 

15-21—New York. National Automobile 
show. 

25-Nov. 11 — Milan, Italy. Automobile 
salon. 


NOVEMBER 
3-11—Chicago. Automobile Show 
DECEMBER 
11-16—Chicago. Automotive Service IP 
dustries Show. 
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“PTAHE Chrysler line sure is hot this year! Folks 
Th. count their pennies are buying 
Chrysler Royals because they get a whale of a 
lot for very little money. People who want real 
luxury are comparing the Windsors, New 


Yorkers and Saratogas with cars that cost a 
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a 
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thousand dollars more! ‘Performance-hounds’ 
simply rave about the Imperial. The Custom 
Imperial with Fluid Drive, of course, has no 
parallel in America. On top of all that, the 
1939 Plymouth is going strong. No wonder 


Chrysler dealers and salesmen are happy!” 


CHRISLER anv PLYMOUTH 








Special to Automotive News 


LINCOLN, Neb.—Before the 
public works committee of the 
unicameral legislature, W. A. 
Grant, president of the Nebraska 
Automobile Dealers Assn., and J. 


Truck Haulage 
Of Live Stock 
Hit Peak in ’38 


CHICAGO. — Haulage of live- 
stock by truck to the 68 principal 
markets increased from 41 percent 
in 1933 to 49.8 percent of the total 
receipts last year, according to 
compilations made and released 
this week by the Corn Belt Farm 
Dailies. The total last year was 
35,400,369 head of livestock. 

Length of runs by truck reached 
a maximum of 800 miles, while the 
average haul approximated 135 
miles, the report stated. The num- 
ber of truckloads of livestock ar- 
riving at the central markets dur- 
ing the year was estimated at 2,- 
450,000. 

“Convenience. economy and 
speed of the motor truck, coupled 
with good roads and the oppor- 
tunity to take advantage of favor- 
able price swings at the markets, 
contribute to the popular use of 
truck transportation,” report says. 


Lower Car Insurance 
Rate Effected Mar. 27 


NEW YORK. — Substantially 
lower rates on a broad range of 
automobile and related insurance 
coverage are embodied in addi- 
tional revisions in the automobile 
manual as announced here this 
week by the National Bureau of 
Casualty and Surety Underwriters, 
comprising 35 capital stock casu- 
alty and surety companies. Effec- 
tive date for the new rates was 
Mar. 27. 

Although the revisions are chief- 
ly in commercial classifications, 
several govern private passenger 
vehicles. The safe driver reward 
plan, which returns to private pas- 
senger car owners 15 percent of 
their annual insurance premium 
each year that they drive without 
being in an accident resulting in a 
loss, has been amended to permit 
the insuring under the plan of pri- 
vate passenger cars which are 
used for occasional livery pur- 
poses. 
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SOUNDER WITH NICKEL C. |, 





An interesting item of equipment 
for production of automotive parts 
is a line of tire vulcanizing molds 
made by Letson & Burpee, Ltd., 
Vancouver, B. C. Severe require- 
ment in the vulcanizing process is 
use of live steam at 60 to 80 
pounds pressure. Formerly making 
cast iron molds of sufficient den- 
sity and soundness to handle steam 
was quite difficult. Investigation 
lead to adoption of Nickel alloy 
iron, noted for soundness and den- 
sity in large intricate castings. 
Today these pressure-tight molds 
are cast from a special “Leburco 
No. 2” alloy iron, made with a 
40-50% steel charge, containing 
2% Nickel. The abrasion resistance 
of Nickel cast iron molds main- 
tains sharp tire tread patterns for 
much longer periods. Accuracy is 
retained because Nickel cast irons 
resist growth at 
elevated temper- 
atures. 


THE 
INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N.Y. 
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Neb. Dealer Assn. Seeking Stronger ‘ ‘Little NRA’ Act 
Benefits of Law Are Cited 


To vegislative Committee 





J. McCutcheon, secretary - treas- 
urer, last week made extended 
arguments for the improvement 
of the Nebraska “little NRA” 
statute. With the endorsement of 
nearly all of the automobile deal- 
ers of the state, Senator Adams 
introduced L. B. 123, an act to 
strengthen the statute passed two 
years ago. 

On the floor of the senate, the 
bill was badly cut up and an ef- 
fort made to change it into a re- 
peal bill. After several hours of 
oratory the bill was referred back 
to the committee. 


Grant declared that he repre- 
sented 500 automobile dealers and 
that 85 to 90 percent of them 
favored retaining the present act. 
McCutcheon declared the “little 
NRA” had curtailed bootlegging of 
cars, protected the public in used 
car sales and improved trade 
practices. McCutcheon described 
improvements in methods of sell- 
ing used cars. 

Several used car dealers, op- 
posing the “little NRA” plan, in- 
sisted that if the law was re- 
tained, “it would eventually force 
the small business man out of 
business and create a monopoly.” 


10 More Winners 
In Oldsmobile’s 


Free-Car Contest 


LANSING. — Ten more winners 
in Oldsmobile’s national free-car 
contest were announced Friday by 
D. E. Ralston, general salesman- 
ager for Oldsmobile. Each will re- 
ceive a 1939 Oldsmobile series 
“Sixty” two-door sedan. 


These winners, selected by the 
official judges from the entries 
postmarked Mar. 6-15, were as 
follows: Mar. 6, Joseph D. Rambo, 
Norristown, Pa.; Mar. 7, L. F. 
Keagle, Wellsville, N. Y.; Mar. 8, 
Roy Nuss, Baldwinsville, N. Y.; 
Mar. 9, Pauline L. Morse, Des 
Plaines, Ill.; Mar. 10, Robert James 
Wilcox, Pittsburgh; Mar. 11, Harry 
Caldwell, South Cameron, Mo.; 
Mar. 12, Elizabeth M. McClure, 
Portland, Ore.; Mar. 13, Mary K. 
Gidley, Dallas, Tex.; Mar. 14, Eva 
M. Bauer, Omaha, Neb.; Mar. 15, 
Roy H. Blair, St. Paul, Minn. 

While the contest officially ended 
Mar. 31, the judging will con- 
tinue until every entry postmarked 
on or before Mar. 31 has been re- 
ceived at the Oldsmobile factory 
in Lansing, Ralston stated. Addi- 
tional winners will be announced 
in a few days. 


New Car Sales 
In New Orleans 


At 1939 Peak 


NEW ORLEANS.—After some- 
what of a lull following the Car- 
nival season here, new car sales 
developed a spirited upturn in the 
past 10 days with several dealers 
reporting the best business since 
the beginning of the year. This 
was especially true of medium- 
priced cars. 

New car inventories are slightly 
higher than average, but greens 
and brighter colors appropriate for 
spring sales are lacking in some 
lines, dealers say. 

The week was marked by 
formal introduction of the Stude- 
baker Champion. Fred Perkins, 
Studebaker distributor, said the 
models received a “very good” 
play and that sales were exceed- 
ing expectations. 





Truck Salesman 


Thoroughly experienced in all depart- 
ments of the business. Particularly 
successful in reconditioning and sell- 
ing used trucks at a minimum cost. A 
proven sales record under all kinds of 
conditions. Available May Ist, and will 
locate anywhere. Box 191, Automotive 
News, Detroit. 





DIGNITY AND QUALITY showmanship ming 
N. Y¥. This three-story building, one of three es 
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just become Studebaker distributor in Buffalo. 
a  Sé 


Denver Outlook 
Good on Basis 


Of Better Crops 


DENVER, Colo. — Sales have 
been retarded in this area by un- 
usually heavy snows, making 
many roads impassable until re- 
cently. The moisture supply is as- 
sured and more favorable than 
for several years which augurs 
well for farm production in 1939. 

Thus far new car sales are run- 
ning about 20 percent to 30 per- 
cent ahead of the very low rate of 
1938. Used car sales are approxi- 
mately 25 percent above last year. 
Stocks are slightly above in money 
invested but 15 percent below in 
units, indicating a better move- 
ment of lower-priced units than 
later models, but the advent of 
spring usually accelerates the sale 
of the latter. 

There is much complaint about 
low farm prices and extreme over- 
allowances for used cars, especi- 
allv in larger communities. 

Limitation of dealers’ profit op- 
portunity is a definite deterrent 
to volume of car sales and cries 
aloud for further deeper interest 
and action on the part of the man- 
ufacturers in this situation which 
is far more acute than ever be- 
fore. 


Labor Dispute 
Bill Passed by 
Wis. Legislature 


MADISON, Wis.—The state 
senate on Mar. 29 passed the Cat- 
lin bill, No. 155, A, relating to the 
definition of a labor dispute and 
unlawful conduct in labor contro- 
versies, by a 20 to 12 vote. 

The measure has already been 
passed by the assembly and now 
goes to the governor for his sig- 
nature. 

The bill provides that “it shall 
be unlawful for anyone to picket, 
or to induce others to picket, the 
establishment, employes, supply or 
delivery vehicles, or customers of 
anyone engaged in business, or to 
interfere with his business, or 
interfere with any person or per- 
sons desiring to transact or trans- 
acting business with him, when 
no labor dispute exists between 
such employer and his employes 
or their representatives.” 





Inland Steel Appoints 


CHICAGO.—Inland_ Steel Co. 
announced the appointments of Ervin 
J. Sanne as assistant manager of sales 
of the sheet and strip steel division of 
the sales department, here. Frederick 
A. Ernst as district sales manager at 
St. Paul, and Harry A. Johnson as as- 
sistant district sales manager at St. 
Paul. The appointments of Sanne and 
Ernst become effective May 1, and the 
appointment of Johnson is effective at 
once 


has 


Dealer License Up 

LINCOLN, Neb.—The Nebraska leg- 
islature on Wednesday passed LB 109 
by Tvrdik, which increases the fee 
required for automobile dealers’ 
cense plates from $3 to $5. The bill 
passed by a vote of 39 to O, and as it 
carries the emergency clause, will be- 
come effective as soon as it receives 
the signature of Governor R. L. 
Cochran. 
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le in the showroom of Louis Engel jr., at 1172-1178 Main St., 
tablishments run by Engel, has 50,000 feet of floor space. Engel has 








Buffalo, 





CONGRATULATIONS are in order, and Geo. D. Keller, vice-president in 


charge of sales for the Studebaker Corp., welcomes Louis Engel jr., 
into the Studebaker family as a distributor, while H. 


manager for Studebaker, looks on. 


center, 


B. O'Neil, regional sales 





FTC Probe 


(Continued from Page 1) 


accessories and parts, including 
methods and devices used by 
manufacturers for obtaining and 
maintaining their control or mono- 
poly of such manufacturing, ware- 
housing, distribution and sale of 
such commodities, and the extent, 
if any, to which fraudulent, dis- 
honest, unfair and injurious 
methods are employed, including 
combinations, monopolies, price- 
fixing or unfair trade practices; 
2 The extent to which any of the 

anti-trust laws of the United 
States are being violated. 


A second important topic to be 
discussed at the meeting is the 
proposal to reincorporate NADA 
under the laws of the state of 
Delaware. The new articles of as- 
sociation and proposed by-laws 
provide for proportionate repre- 
sentation, based upon member- 
ship, whereby directors in states 
having up to 249 members will 
possess one vote; those having 250 
to 499 members, two votes and 
states with membership in excess 
of 500 members will possess three 
votes. 


The proposed new articles of 
association, it is believed, satisfies 
the desire of a majority of the 
membership for more direct repre- 
sentation in the management of 
the association’s activities. Final 
action on the matter will be taken 
at the convention. 

“The forthcoming 22nd annual 
convention promises to be one of 
the most constructive meetings in 
the history of this organization 
and advance registrations indicate 
a large, representative attendance 
of dealers from all parts of the 
United States,” said Walter E. 
Blanchard, acting general man- 
ager. 

“Conditions surrounding auto- 
mobile selling are more serious 
today than ever before and auto- 
mobile retailers are deeply con- 
cerned over the chaotic conditions 
that have developed in the dis- 
tribution of motor vehicles. 


“At this convention, it is pro- 
posed to hold a ‘clinic’ at which 
the undesirable trade practices 
prevalent within the industry will 
be thoroughly aired and remedies 
sought for their correction. Com- 
mon practices, such as ‘price- 


cutting,’ ‘wild-trading’ —that is, 
the practice of granting excessive 
trade-in allowances on automo- 
biles taken in trade; the abuse ot 
‘finance packs’ whereby the public 
is overcharged for its automobiles 
—factory practices which are con- 
sidered responsible for the ex- 
istence of these abuses, such as 
over-loading dealers with automo- 
biles; the appointment of too many 
retail outlets in given communi- 
ties; the open territory policies 
which invite destructive compe- 
tition between dealers; activities 
of sales finance companies which 
finance time payment sales, and 
numerous other procedures, will 
be topics of discussion 

“While many of these practices 
are engaged in by only a small 
minority of unethical dealers, 
these competitive activities seri- 
ously endanger the large majority 
of stable, high-grade, financially 
sound automobile merchants who 
are striving to give the public fair 
treatment and render adequate 
service at a reasonable cost. Un- 
less these detrimental elements 
are removed, the future of the 
automobile business and the po- 
sition it now holds in_ public 
esteem will be jeopardized. 


“The entire convention program 
will be handled by successful re- 
tail automobile dealers selected 
for their knowledge and exne- 
rience in connection with the 
problems of automobile merchan- 
dising. The only exception will be 
William E. Holler, general sales 


manager, Chevrolet Motor divi- 
sion of General Motors Corp., who 
will be the ‘guest speaker’ at the 


association’s annual banquet which 
will be held in the Palace hotel, 
Wednesday, Apr. 19. His topic 
will be 
Quality Dealer.’ All regular ses- 
sions will be held in the St. Fran- 
cis hotel, the convention head- 
quarters.” 





PUBLICITY-SALES PROMOTION 


Increase the sales of your products by 
using our individually prepared pub- 
licity, sales promotion and _ business 
building campaigns. Action counts! 
Write immediately. New York Pub- 
licity Service, 509 Fifth Avenue, New 
York, N. Y. 
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Syracuse Dealers Battle Harmful Automotive Bills 


Perils to Truck Industry 
Are Seen in N.Y. Measures 


SYRACUSE, N. Y.—Four meas- | sonably increase the cost of motor 





Kellogg Compressor Merged 
With American Brake Shoe 


Contract Held Broken 

OKLAHOMA CITY.—“When 
a dealer sells an automobile to 
which he does not have clear 
title, and promises to furnish a 


clear title thereto, but fails to Kellogg has been known as 
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yres, Which have been introduced 
in the New York Legislature, are 
ieing opposed as harmful by the 
syracuse Motor Truck Dealers 
Assn. Resolutions, opposing the 
pills, have been adopted. 
Assembly Bill No. 426 is con- 
demned by the association because 
“the power granted by said bill to 
the state traffic commission is so 
at that should said power be 
abused or exercised with faulty 
judgment, the truck transportation 
system and the trucking industry 
now serving the state would be 
sriously injured financially and 
otherwise.” 
“Assembly Bill No. 609, which 
would permanently increase the 
state gasoline tax from 2 cents to 
4cents, is opposed on the grounds 
that, while the motor industry al- 
ready pays $100,000,000 annually 
in taxes to the state, “any increase 
to the present tax would unrea- 





New Ariz. Law 
Fixes Levies on 


Car Registrations 


PHOENIX, Ariz.—Important 
changes in the system of motor 
vehicle taxes now are in effect in 
this state as the result of passage 
by the legislature of the new 
Arizona motor vehicle lieu tax 
law. 

Heretofore new cars registered 
after the assessment rolls were 
closed paid no property taxes 
during the remainder of the cal- 
endar year. Under the provisions 
of the new license tax, all auto- 
mobiles subject to registration pay 
a license tax based upon the 
manufacturer’s list price and the 
number of months remaining in 
the calendar year. 

The valuation of a new car is 

fixed by the law at 60 percent of 
the manufacturer’s list price. Each 
year thereafter, the valuation is 
decreased by 25 percent of the 
previous year’s valuation, except 
in the case of commercial vehicles, 
which are reduced by one-third 
of the previous year’s valuation. 
_ If the applicant for registration 
is a resident of an incorporated 
city or town, the tax is $4 per 
$100 of valuation as prescribed by 
law. Outside of municipalities the 
rate is $3 per $100 of valuation. 





Akers Is a Candidate 


For Mich. State Board | 
DETROIT.—Michigan voters| 
Monday will have the opportun- | 
ity of electing to the Michigan 
state board of 
agriculture, gov- 
erning body of 
Michigan State 
College, a former 
student of the 
college who to- 
day occupies one 
of the most im- 
portant posts in| 
the automobile} 
industry — Forest | 
H. Akers, vice-| 
president and di- 
rector of sales of 
Dodge division of Chrysler Corp. 
_ Akers, born on a farm near Wil- 
liamston, has always retained his 
interest in agricultural affairs. The 
board membership for which he| 
has been selected, as one of the 
two Republican candidates, is 
honorary in character and carries | 
no remuneration. The term is for 
SiX years. 


Luce Will Speak 


DETROIT.—Henry R. Luce, president | 











- 


a 
Forest H. Akers 





and chairman of board, Time, Inc.,| 
will speak on “Can Bus..ess Ee Patri 
otic?” at the 144th rneeting of tre 
Economic cluv of Detroit on Apr. 3 u 


Hotel Book-Cadiilac 


Fourth Dimension, a regular feature 
by Pete Wemhoff, offers news of auto 
motive advertising 


vehicle transportation.” 

Assembly Bill No. 507, which 
would greatly increase the casual- 
ty liability of responsible automo- 
bile dealers, is opposed because 
“used car dealers, not financially 
responsible, could violate law 
without fear of financial loss” and 
because of the “danger of in- 
creased litigation which would 
make it necessary for responsible 
dealers to carry expensive insur- 
ance policies.” 


Assembly Bill No. 1271, setting 
up more restrictions on the truck- 
ing industry, is condemned on the 
grounds of the impaired service, 
financial loss and greater unem- 
ployment which would result from 
legislation further restricting the 
motor truck industry. 


do so for a considerable period 
of time, and such automobile is 
taken from the buyer and im- 
pounded by the authorities, by 
reason of his not having a clear 
title thereto; the consideration 
for the transaction had failed, 
the buyer was properly entitled 
to treat the contract as broken 
and sue to recover back the 
amount he had paid under the 
contract.” 

So the Oklahoma state su- 
preme court ruled in its con- 
sideration of the case of Neosho 
Motor Corp., plaintiff in error, 
versus Marion Patterson, de- 
fendent in error, appealed from 
the district court of Ottawa 
County, Oklahoma; an action to 
recover money judgment. 





ROCHESTER, N. Y.—A merger | 
of the Kellogg Compressor & Mfg. | 
Corp., and the American Brake 
Shoe & Foundry Co. has been 
completed. Coupled with this is 
the announcement that the new 
organization has been granted an 
exclusive license to manufacture 
and market a pneumatic lift of ex- 
clusive design. 


The American Brake Shoe & 
Foundry Co., originally formed to 
manufacture brake shoes for steam 
and electric railways, now has 58 
plants in the United States and 
foreign countries, and has so di- 
versified its business that in 1938 
little more than 50 percent of its 
sales were in the railroad field. A 
substantial part of the remaining 
volume was taken by the automo- 
tive industry. 


manufacturers of air compressors 
and shop equipment for a great 
many years, following the manu- 
facture of engine-driven tire 
pumps on which the business was 
originally built. 

The new organization will be 
known as the Kellogg division of 
the American Brake Shoe & 
Foundry Co. J. F. Weller, who 
has been known in the automo- 
tive business for many years as 
president of the Kellogg company, 
will be president of the new di- 
vision, with headquarters in 
Rochester. 


For news of the men who make 
news in the automotive world, read 
Chris Sinsabaugh's authoritative 
“Sparks” column. 





Pontiac advertising is plentiful and resource- 
ful, but we do not fool ourselves into think- 
ing that it is solely responsible for Pontiac’s 
phenomenal rise in public acceptance. 
Rather. we give the credit to the most loyal 
and enthusiastic group of owners in the 
industry—so loyal and so enthusiastic that 
Pontiae is deservedly called, ““America’s 
Best Recommended Car.” 





GENERAL 


Here are samples of how well this owner 
salesmanship works: 


‘Since buying my Pontiac, | 


three relatives to do likewise.” 


have persuaded 


L.A.B. 


‘“T am a big booster for Pontiac and have 


sold several to my friends.” 





“Three friends have gotten 
I got mine.” C.V.R. 





[.R.U. 


Pontiacs since 


ontiae 


MOTORS? SECOND LOWEST-PRICED CAR 
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Wis. Bill Seeks Licensing o 





Unfair Sales Act Accorded 


Favorable Committee Action 


Special to Automotive News 

MADISON, Wis.—Assembly- 
man Jack Harvey has introduced 
in the state legislature Bill No. 
515, A, providing for the licensing 
of motor vehicle mechanics. 

The measure sets up a board 
of five automotive maintenance 
examiners to examine all appli- 
cants for public garage owner and 
public garage mechanics licenses. 
The former would be assessed an 
annual fee of $5 and the latter $1. 
Enforcement of the act would be 
in the hands of the state indus- 
trial commission. 


Under the provisions of the bill, 





Service Group 


In Philadelphia 
Picks Officers 


PHILADELPHIA. Directors 
and officers were elected by the 
Automotive Service Assn. of Phil- 
adelphia at the annual meeting 
Monday held in the headquarters 
of the Philadelphia Automobile 
Trade Assn., which has fostered 
ASA activities over the 16 years 
of its existence. Elected were: 

President, A. G. Eckenhoff; First 
vice-president, F. C. Nicholson; 
second vice-president, A. S. Wil- 


-liamson; treasurer, J. C. Dawson; 


secretary, W. P. Berrien. 
Directors: Jas. J. Aggar, Harold 


4 Cummings, R. H. Erny, Elwood E. 
' Kieser, Ear] Mylecraine, S. H. Neal 


jr., J. L. Palmer, Aug. Wilkening. 
Following the election members 


witnessed sound pictures’ on 
“Clutches: service, selling and 
maintenance”. A second sound 


picture took those present on a trip 
through the “Esso” fuel research 
and engine test laboratories, fol- 
lowed by a third sound feature, 
“News in the Air’. 


Okla. Wage-Hour 
Act Is in Doubt 
Following Ruling 


OKLAHOMA CITY.—Operation 
of Oklahoma’s wage-hour legisla- 
tion remains in doubt as labor, 
business and government forces 
are studying a supreme court de- 
cision which upheld in part valid- 
ity of the wage-hour act passed 
by the last legislature. 

Under the act a commission 
heard employes and employer, 
then set up standards for minimum 
wages and maximum hours in each 
industry. After hearings for the 
automotive industry in the state 
the commission set up the follow- 
ing schedule: 

For Oklahoma City and Tulsa: 
Men, $18, 54 hours; women, $18, 
48 hours. 

For cities from 10,000 to 40,000 
population: Men, $16, 57 hours; 
women, $16, 48 hours. 

For cities less than 10,000 popu- 
lation: Men, $14, 59 hours; wom- | 
en, $14, 48 hours. 

Codes for eight other industries | 
were set up before hearings were 
discontinued pending a _ decision | 
by the supreme court as to the} 
bills legality. 


Financial Responsibility 
Law Passed in Wash. | 

SEATTLE.—Washington’s new 
financial responsibility law (Sen- 
ate Bill 25) has been signed by 
Gov. Martin and will become law 
June 7, 1939. 

This law is now in effect in 30 
states and eight provinces in Can- 
ada, according to Carl R. Heussy, 
manager of the Seattle Automo- 
bile Dealers Assn 


'90 of which are 


{any garage owner who employs 


an apprentice garage mechanic 
and who represents such appren- 
tice to be a garage mechanic or 
who shall charge _ mechanic’s 
wages for the service of such ap- 
prentice, would be deemed guilty 
of a misdemeanor and subject to 
a fine of from $25 to $100 or by 
not more than 30 days imprison- 
ment for the first offense and re- 
vocation of his license for at least 
one year for a second offense. 


The measure also makes punish- 
able as a fraud the willful viola- 
tion of a contract by a public ga- 
rage owner or the use of an arti- 
cle inferior to that specified in the 
contract. 

Receiving favorable considera- 
tion in both houses are identical 
bills 197, S, and 315, A, relating 
to an unfair sales act to prevent 
loss leaders. The former has been 
recommended for passage by the 
senate committee on state and 
local government, while the latter 
was ordered engrossed Mar. 24 
and read a third time. 


The measure holds the policy of 
selling certain items of merchan- 
dise below cost, in order to at- 
tract patronage, to be ‘a form of 
deceptive advertising and an un- 
fair method of competition in 
commerce. Such practice causes 
commercial dislocations, misleads 
the consumer, works back against 
the farmer, directly burdens and 
obstructs commerce, and diverts 
business from dealers who main- 
tain a fair price policy,” the bill 
reads. 

The bill does not apply to re- 
tail or wholesale sales where mer- 
chandise is sold in bona fide 
clearance sales, if advertised, 
marked and sold as such; where 
merchandise is imperfect or dam- 
aged or is being discontinued and 
is advertised, marked and sold 
as such; where merchandise is 
sold upon the final liquidation of 
any business; where merchandise 
ig sold for charitable purposes or 
to relief agencies; where merchan- 
dise is sold on contract to depart- 
ments of the government or gov- 
ernmental institutions; where the 
price of merchandise is made in 
good faith to meet competition or 
where merchandise is sold by any 
officer acting under the order or 
direction of any court. 

Awaiting action before the as- 
sembly committee on judiciary is 
the Balzer bill, No. 282, A, which 
would prohibit manufacturing 
concerns from selling merchan- 
dise to their employes of any na- 
ture, excepting meals. Violators 
would be subject to a fine of from 
$100 to $500 for first offense and 
from $500 to $1,000 for a second 
or subsequent offense. 





New Lubrication Book 
Issued by Wolf’s Head 
OIL CITY, Pa.—The Wolverine- 


Empire Refining Co. has now is- 
sued the new 1939 “Wolf’s Head 


Grease-Rite.”” The new book is 
spiral bound, and is furnished 
complete with a wire hanger 
which permits the book to be 


opened at any desired page and 
hung upon the automobile to be 
lubricated, as a reference guide. 
The book, consisting of 96 pages, 
devoted to dia- 
grams, is printed on _ durable, 
heavy paper and varnished on 
both sides in order that it may be 
readily cleaned. 
Engineering Tops 


PONTIAC.—A recent survey of the 
staff and personnel of the Pontiac Mo 


tor engineering department, headed 
by B. H. Anibal, chief engineer, re- 
veals an average length of service for 
the 217 employes of 9.86 years per 


man 
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issue of Automotive News. By “dolling 


ing up with the heavy shop and engine tuneup, W. J. 
of the firm’s used car reconditioning. 





EXTERIOR VIEW of the Grimes Motor Co. a L 
“reversed” reconditioning work on used cars was described in the Mar. 
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25 
up” the trade-ins first, and then follow- 
Rutland, manager 
claims he is able to promote a good 


phychological effect on salesmen and customers as well. 





FIRST STEP in the Grimes Motor 


Co.’s “reversed” reconditioning process 


for used cars is to steam-clean both the engine and chassis, which has been a 


definite aid to sales. 





ANOTHER PHASE of the “reversed’ 
Motor Co. (Ford), Birmingham, Ala. In 
steering, tires and headlights on the car iust traded in. 


reconditioning process used by Grimes 
this case workmen are checking brakes, 





Chrysler Official Will Talk 
On Plastics at ACS Meeting 


BALTIMORE.—“A View of Or- 
ganic Plastics by the Automotive 
Industry” is the topic of a paper 
scheduled for presentation by S. 
G. Saunders of Chrysler Corp., 
before the organic plastics group 
of the American Chemical Society 
during the 97th meeting of the so- 
ciety to be held here April 3-7. 

Other subjects of interest to the 
automotive and related industries 
will be covered in papers and dis- 
cussions at the scientific meeting, 
which is expected to attract about 
2,500 chemists. 

Of widespread interest to many 
industries will be a_ national 
symposium on “American Cellu- 
lose in 1939,” in which chemists 
from varied industries, as well as 





Modern Equipment Corp. 


Sales Up 40% in 1939 

DEFIANCE, O.— The Modern 
Equipment Corp. and parent com- 
pany, the Lynch Corp. of Ander- 
son, Ind., report for 1938 net 
earnings of $329,419, after federal 
taxes. 

This is equal to $2.33 a share 
on the capital stock of the Lynch 


Corp. Dividends amounting to 
$278,882 were paid during 1938, 
|leaving $50,537 which was added 
'to surplus. 


from the laboratories and univer- 
sities of the United States govern- 
ment, hope to achieve a clearer 
understanding of the fundamental 
theories which must contribute to 


further technical and industrial 
products and processes, and to dis- 
cover the gaps in_ existing 


knowledge. A chief objective, it 
ls announced, will be establish- 
ment of an “informal planning 
board to cellulose research in 
America.” 


Traffic Safety Teachers 


Found in Great Demand 

WASHINGTON.—A new field of 
employment for teachers has re- 
sulted from the rapid spread of 
traffic safety education in high 
schools and adult driver training 
schools in all parts of the country, 
according to the American Auto- 
mobile Assn. 


_ Pointing out that drivers and 
future drivers are showing a 
greater interest in driving pro- 


ficiency than perhaps at any time 
since the automobile first came 
into use, the national motoring 
| body said that the facilities of 
|schools, colleges and motor clubs 
are being taxed to meet the de- 
;mands for instruction, training 
j and for trained personnel to serve 
as teacher-instructors. 


f Mechanics by State 


Compromise Bill 
On Chain Stores 


Offered in Iowa 


DES MOINES, Ia.—A compro- 
mise chain store tax bill, drawn 
and introduced by a special com- 
mittee instructed to try to bridge 
the gap between two _ previous 
bills which collided in the legisla- 
ture earlier this year, was brought 
before the Iowa state senate this 
week. 

The new bill introduced this 
week provides for a _ graduated 
chain store tax based on the num- 
ber of stores a chain has in Iowa. 
The license fee or tax would be 
$25 for each store in a chain hav- 
ing less than 21 in the state, $500 
for each store in a chain having 
more than 500 Iowa units. 

It would also have regulatory 
features such as the ban on ad- 
vertising of “loss leaders’. It 
would bar rebates on stock bought 
by chain stores unless those re- 
bates were available to others. It 
would tighten up the property tax 
on inventories and would hold un- 
lawful any leases by which chain 
stores seek to pass on any special 
taxes to landlords. 


Tire Production 
Is Down Slightly 


During February 


NEW YORK.—Shipments of 
pneumatic casings during Febru- 
ary amounted to 3,738,696 units, 
which is 10.2 percent less than 
the figure of 4,163,005 for Janu- 
ary and 63.2 percent more than 
the shipments of 2,290,800 for 
February, 1938, the Rubber Man- 
ufacturers Assn. reported this 
week. 

Shipments of casings to auto- 
mobile manufacturers amounted 
to 1,472,356, compared with 1,- 
685,190 for January and 688,019 
for February, 1938. 

Replacement shipments for Feb- 
ruary were 2,159,901 as against 
2,353,822 for January and 1,525,- 
006 for February, 1938. 

Export sales for February 
amounted to 106,439 units com- 
pared with 123,993 for January 
and 77,775 for February, 1938. 

Production of pneumatic casings 
was 4,343,513 units, a decrease of 
5.2 percent from the January fig- 
ure of 4,581,380, but an increase 
of 101.5 percent over the Febru- 
ary, 1938, production of 2,155,798. 

Pneumatic casings in the hands 
of manufacturers Feb. 28 were 
9,572,553 units. This represents an 
increase over the Jan. 31 figure 
of 8,932,245 units, but is approx- 
imately a million units below the 
inventory on hand this time last 
year. 


29 Cents Out of Dollar 


Fuel Sales Represents Tax 

WASHINGTON.—Every time a 
service station rings up a $1 gaso- 
line sale, 29 cents must immedi- 
ately be earmarked for taxes. In 
other words, a survey shows, only 
71 cents of every dollar’s worth of 
gasoline sold represents real busi- 
ness for the dispenser. 

It is pointed out that the aver- 
age retail price of gasoline in the 
United States on Mar. 1 was 13.04 
cents a gallon. The average tax 
was 5.33 cents, bringing the cost 
to the public, on the average, up 
to 18.48 cents a gallon. Thus, taxes 
account for 29 percent of each 
dollar’s worth of gas sold to the 
public. 


Take Over Dealership 

CANTON, O.—Kempthorn Motors 
headed by Jimmie Kempthorn, are 
successors to Jim Schlemmer Motors 
Co., distributors here for Dodge and 
Plymouth motor cars and trucks. New 
firm will maintain sales and service 
headquarters in the former Schlemmer 
location at 811 Cleveland Avenue NW 
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Diversion, Additional Taxes 
Beaten in Georgia Assembly 





The News of Automotive Advertising 


By Pete Wembhoff 


Pieces 

Two new direct mail pieces 
we been produced by Pontiac 
wr the spring sales season, ac- 
oding to F. A. Berend, adman- 
ver. First mailing will consist of 
four-color tabloid stressing fea- 
wes, low price, dependability 
nd engineering, together with il- 
ystrations of various body mod- 
js in all three lines of cars. 
“Second piece, as a_ followup 
ijout three to four weeks after 
ihe first mailing, is an eight-page 
otogravure in brown and green 
nd is designed to tell a story in 
he manner of popular picture 
magazines. Two pieces will reach 
, million owners of cars in Pon- 
jac’s price class. 


fairs 

Reader - Editor survey (24) 
made by Woman’s Home Com- 
panion reveals 73.8 percent of 
women replying plan to go by 
automobile to either the N. Y. 
or San Francisco fairs this 
year. Raidroads would be used 
by 30.8 percent; buses by 6.6 
percent; boats by 3.2 and air- 
planes by 1.7 percent. 

“Are You Going to the Fair?” 
questionnaires were sent out to 
get info for set of travel leaflets 
to be prepared for Companion 
readers. 


Drive 

Standard Oil Co. of Indiana’s 
1939 spring ad campaign for Iso- 
vis motor oi] will continue through 
April, and, unlike previous motor 
dl campaigns, will embody a 
complete checkup. story along 
with the general motor oil selling 
theme, according to Wesley 
Nunn, admanager. 

Campaign is scheduled in daily 
and weekly newspapers, a 24- 
sheet outdoor poster board and a 
curb sign at Standard Oil deal- 
ers, affording full coverage in 13 
middlewest states in which the 
company markets. 


Section 

A. C. Bailey, automobile edi- 
tor of the Memphis Commercial 
Appeal, sends along a copy of 
the special 16-page automobile 
section published last Sunday 
(26) by the Commercial Appeal. 

Section, nicely done, cites 
“What America’s No. 1 industry 
means to the nation,’ and is 
profusely illustrated. 


Art 


Patterson Marsh provides the eye- 


and-buy appeal of Samson-United | 


Corp.’s new point-of-sale help | 
for Safe-flex rubber-bladed elec- 
tric fans. 

Mrs. Marsh is w. k. for her 


covers and story illustrations for 
Woman’s Home Companion, Cos- 
mopolitan, Collier’s, Pictorial Re- 


view, Ladies’ Home Journal and | 


other publications. 


Pow-wow 

_ Automotive men will play prom- 
inent role in the 35th annual con- 
vention and exposition of the Ad- 
vertising Federation of America, 
set for June 18-22 in New York’s 
Waldorf-Astoria. 

LeRoy G. Peed, vice-president, 
De Soto, is a member of the ex- 
hibit committee, together with Lee 

Eastman, president, Packard 
Motor Car Co. of New York City. 
Others on this committee include 
Mbiiedtinetie ee ee 


Middle Atlantic Jobbers 
Set Spring Convention 


READING, Pa.—The annual 
‘pring convention of the Middle 
Atlantic Automotive Jobbers Assn. 
Will be held at the Warwick hotel, 
Philadelphia on April 24-25. 

Two of the highlights of the 
Program will be talks by M. C. 
Pollock, promotion manager of the 


| Cellophane division of the E. I. 


u Pont de Nemours Co., and 
Perry R. Weller, chief engineer of 
he Jourden Diesel Schools. 


Z| 


Artwork by Illustrator Lucille | 





Philip C. Handerson, director of 
advertising and publicity, B. F. 
Goodrich Co., and J. J. Hartigan, 
vice-president, Campbell Ewald 
Co., Inc. William A. Hart, director 
of advertising, E. I. du Pont de 
Nemours & Co., Inc., Wilmington, 
Del., is vice-chairman of the con- 
vention’s program committee. 


AFA president is George M. 
Slocum, publisher of Automotive 
News. 


Plates 


J. L. Hudson dept. store, De- 
troit, is currently exhibiting sec- 
ond edition of “Early Detroit” 
Spode supper plates, reproducing 
illustrations of early-Detroit scenes 
by William Ogg Fitzgerald, whose 
automotive cartoons appear ex- 
clusively in Automotive News. 


Herewith is one of Fitzgerald's 


12 illustrations, depicting the 


“< 





birthplace of the Ford Motor Co. 

Back in 1926 the Hudson store, 
co-operating with civic groups, 
brought about erection of 20 
bronze tablets 
historical sites. 


marking Detroit 
Daily announce- 





ments of unveiling ceremonies 
were illustrated by Fitzgerald. 
When dept. store, in 1931 cele- 
brated its golden jubilee, it de- 
cided to bring out commemorative 
series of service plates using 12 of 
the Fitzgerald designs. Demand in 
past two years prompted a second 
edition. 


Special to Automotive News 

ATLANTA.— (UTPS) —Thanks 
to a strong “economy bloc” in the 
Georgia general assembly, auto- 
mobile dealers escaped new taxa- 
tion at the hands of the 1939 bi- 
ennial session. 

Included in the new tax meas- 
ures killed were a 3 percent sales 
tax, a 4 percent sales tax and a 
2 percent sales tax, proposed as 
an emergency finance measure at 
the close of the session. It was 
estimated that the 2 percent meas- 
ure, proposed for a six-month pe- 
riod from Apr. 1 to Dec. 31, 1939, 
would have yielded a revenue of 
$4,500,000 to the state. 

A gross income tax of 1 per- 
cent was killed, as was a proposed 
20 percent “luxury income” tax. 

A chain store tax measure, 
which would have increased chain 
store taxes from $10 to $750 per 
store, depending upon ‘the num- 
ber of stores in the national chain. 
was defeated in the state senate 
after passing the house of repre- 
sentatives. 
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An attempt to divert $5,000,000 
from the state highway funds, to 
meet emergency needs, also met 
defeat, indicating that the cus- 
tom of diverting funds from the 
state highway department is be- 
ginning to fall into disfavor in 
Georgia. 

On the whole, members of the 
general assembly listened to the 
appeal of Georgia business men 
for ‘‘no more taxes,” and the auto- 
mobile industry will be one of 
those reaping the benefits. 


Car Sales in Newark 
Show February Rise 


NEWARK, N. J.—Business in 
the Newark area, including auto- 
mobile sales, commercial power 
sales, factory employment and 
payrolls, increased in February 
over January and over February 
a year ago, according to business 
index graphs of the Newark 
chamber of commerce. 
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THE SAGA OF THE FIRST 
, 100 YEARS ON RUBBER. 


Chris 





SYNOPSIS 


Like the old cry “The king is dead! Long live the king!” people 
around the end of the 19th century paid little heed to the wan- 
ing prowess of the bicycle amid the rising huzzahs for the coming 
king—the automobile. Enthusiasts like Chris, to whom bicycling 
as a sport and support had become such a large part of their 
lives, watched its demise in somewhat bewildered silence. Chris 
then a veteran of “Bearings” magazine and currently co-publisher 
of “Wheel Life” wiewed with alarm! He had felt that bicycles 
would be the chief means of transportation for another 50 years 
and admits he should have known better. “Wheel Life” passed 
on to consort with the ghosts of other high aspirations. Chris re- 
turned to daily newspaper work as assistant sports editor of the 
Chicago Daily News. The sporting department consisted of Fred 
Hayner, sport editor, Chris and a column and a half of space daily. 


Chapter XIII — Sports Start Sprouting 


The sports department of the Chicago Daily News (notice 
I’m modern and not calling it “sporting” as we used to in 
those days) consisted at the time of Fred Hayner and myself. 
Fred had been doing cycling, as well as football, his real 
specialty; baseball, horses and even was an authority on 
horseshoe-pitching. It was while he was on the cycling beat 
that I got to know him and he threw me a life preserver 
when Wheel Life went through the wringer. 

We had a column and half of space a day some days for 
sport news and did we take ourselves seriously! Fred had 
been a football star at Lake Forest and he was in great de- 
mand at this particular time as referee of the leading grid- 
iron games of that period. Besides, he had been good enough 
at college baseball to be given a tryout as pitcher with the 
Pittsburgh Pirates. Pardon the blushes, but I had a cycling 
background that ranked me as an authority in this sport. I 
was League of American Wheelmen handicapper for Illinois 
as well as handicapper for the Decoration Day road race run 
by the Associated Cycling Clubs. So between the two of us 
(spare my blushes) we sorta gave the News high standing 
in the sport world. 

What we did with that column and a half space daily! One 
time I remember I managed to get from Doc. G. K. Herman 
the entry list for the national championship meet of the 
Amateur Athletic Union which was held in Chicago that year, 
a clean-cut scoop, a list too long to get in one issue. “Uncle 
Charley” Faye, then managing editor of the News, turned 
a deaf ear to our yelp for more space for those entries. So 
we printed half of them one day and the remainder the next 
and still it was a scoop. Our competition was asleep at the 


switch. 
Ea * ad 


Doings of Bowlers 

And I broadened out in the scope of my work. I became 
bowling editor and was lucky enough to get in at the be- 
ginning of things in ten-pins. I always believed in taking 
part as a competitor in every amateur sport I was writing 
about. I had been shooting on the Chicago Cycling Club’s 
team in the Interclub league and if I do say it myself I was 
fairly good, so it was but natural that I should write about 
“Doings of Local Bowlers” as my column in the News was 
called. I was in at the birth of the American Bowling Con- 
gress and reported its first championship in Buffalo when 
Fred H. Strong, of Chicago, won the singles and for the 
first time a certain Jimmy Smith, of Syracuse, who was des- 
tined to become the nation’s best in years to come, first broke 
into the limelight. And I knew and wrote about all the bowl- 
ing stars of that era—mostly Chicagoans, for Chicago had, as 
a city, the rest of the country skinned with its bowling talent 
—Frank Brill, George Bangart, W. V. Thompson, Fred 





Jim Levy, Chicago's 
veteran Buick dealer, probably has been selling automobiles at re- 
tail longer than any other dealer now in business—39 years, start- 


“GIANT OAKS from little acorns grow.” 


ing with the Knox three-wheeler. Before that he was prominent as 
a racing cyclist as well as bicycle salesman. The picture on left 
shows Jim in his bicycle racing prime, and right as he looks today, 
dean of Chicago’s automobile row. 
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Worden, Fred Clinch, Gus Steele, Pete Wolf, Pete Howley, 
Hfarry Steers, Billie Lee, Nick Bruck, Ed Guston, Bill Flen- 
ner. Charley Collier (who still is in the picture—he directs 
the building of the alleys for the national championships for 
Brunswick-Balk nowadays), Charley Mountain and even old 
Cap. Adrian Constantine Anson, leader of the Chicago Na- 
tional Baseball League’s team and who could shoot par ten- 
pins, was a top-notch billiardist and in later life wasn’t afraid 
to play goif—a sort of a Frank Merriwell. 
* * * 


Jim Sets a Record 


Too, along about this time there came in indoor baseball, 
which later became what we now know as softball. In its 
infancy, indoor ball was played by the cycling and social 
clubs in Chicago, league play at that. The leading clubs 
each had a gymnasium in which indoor baseball was played. 
And before I knew it, it had become one of the leading 
amateur sports of Chicago and here I was posing as an 
authority on the subject. Ha, ha! My Chicago Cycling Club 
was a topnotch one and its chief rival was the Illinois 
Cycling Club. But the CCC always had the number of the 
ICC, although the late Frank Sparks always disputed this 
point. Three of our CCC stars were crack bicycle racing 
men—Julian Bliss, Gus Steele and Jim Levy. 

It really was this Jim Levy who first made me really 
automobile conscious. Jim and I had been kids together 
because of our bicycle connections when I rode a high- 
wheeled solid-tired Columbia and Jim a_ pneumatic-tired 
Liberty, and I always could beat him in a sprint. Finally 
Jim licked me and since then all’s been peace and harmony 
between us. Jim turned out to be one of the best riders in 
and around Chicago. Riding from scratch in one of the 
last of the Pullman road races he won first time prize, 
setting a record which never has been beaten. And for 45 
years or more he’s been my best and most loyal friend, 
which fact I want to write into the Saga. 

Jim turned to the bicycle trade for a job and landed one 
with Sterling, of which the late Charles W. Dickerson, later 
of Timken-Detroit, was president and Howard E. Raymond, 
now dead but in his later years one of the high command of 
Goodrich Tire, was sales manager. Joe Ollier, once a 
Studebaker vice-president, was on the selling staff, while 
Ned Chalfant, now executive secretary of the National 
Standard Parts Assn., was service manager. 

* * * 

With this training it was but natural that when A. G. 
Spalding & Bros., of Chicago, leading sporting goods re- 
tailers, decided to go into the then infant automobile industry 
—that was in 1900, a year after I rejoined the News staff, 
—and took on the Knox three-wheeled horseless carriage, 
they hired young Levy to “manage” the department. Since 
that time Jim has been in the automobile business. He’s been 
at it even longer than Bill Hughson of San Francisco—39 
years in all. Who can beat that mark? Jim, after Knox, sold 
Oldsmobiles for Walter Githens in Chicago, took on the 
Autocar with Louis Geyler in 1905, represented Chalmers 
for years and at present has a Buick franchise, one of its 
oldest retailers, the dean of automobile row in Chicago, 
brother of Gov. Henry Horner of Illinois and still my best 
boy friend. 


Editor’s Note: This is the thirteenth instalment of Chris 
Sinsabaugh’s memoirs. Subsequent instalments will 
appear in succeeding chapters of Automotive News. 





Anti-Diversionists Given 


Support in N.J. Senate Bill 


TRENTON, N. J.—Opponents of 
highway fund diversion chalked 
up at least a temporary victory 
here Mar. 27, when the state sen- 
ate passed a $38,245,949 highway 
appropriation bill. The measure 
was sent to the house, where di- 
versionists are stronger and are 
expected to make an effort to 
embalm the bill in committee 
pending the outcome of the un- 
employment relief financing con- 
troversy. 

The appropriation bill, as ap- 


Proctor Re-elected Head 


of Florida Dealer Assn. 


ORLANDO, Fla. (UTPS).—T. O. 
Proctor, of Tallahassee, has been 
re-elected president of the Florida 
Automobile Dealers’ Assn. Sam 
Murray, of Miami, was named 
first vice-president; W. A. West- 
wood, St. Petersburg, second vice- 
president; W. A. Estaver, Jackson- 
ville, third vice-president, and Jim 
Palmer, Jacksonville, secretary- 
treasurer. 

| New directors named were R. 
B. Craile, Tampa; M. S. Altmayer, 
Miami; Stanley Peeler, West Palm 

| Beach; W. P. Turnipseed, Ocala, 
| and T. K. Johnson, of Orlando, 
| Fla. 


proved by the senate, leaves no 
major amounts available for di- 
version, but absorbs a 1938 defi- 
cit of $5,900,000 caused by last 
year’s relief diversions, it was ex- 
plained during debate by Senator 
Charles E. Loizeaux, who spon- 
sored the measure as chairman of 
the appropriations committee. 


The bill, if approved by the 
assembly, will provide $6,059,288 
new highway construction and 
$3,300,000 for continuation of the 
state-WPA road improvement pro- 
gram. Other items include $2,- 
050,000 for highway departmental 
administration: $3,300.000 for 
maintenance; $1,335,000 for high- 
way lighting and traffic signals: 
$9,570,000 for county and town- 
ship road aid: $1,623,585 for the 
motor vehicle department; $217,- 
615 for the motor fuel tax di- 
vision and $9,645,700 for debt 
service. 


Back Fuel Bills 


COLUMBUS, O.—Bills to regulate 
retail gasoline dealers and _ prohibit 
the use of price signs larger than 
8x10 inches are being solidly supported 
by the Ohio Gasoline Retailers Assn. 
which has been expanded since the 
legislative fight began into 43 of 
Ohio’s 88 counties 









Saga Salutes 


and Suggestions 


Great Memory? 


While I was in Florida for 
three months the office kept the 
file of Automotive News carrying 
Chris Sinsabaugh’s “Who, Me?” so 
since my return I have been able 
to catch up with the saga. The 
memoirs are most interesting and 
how the devil Chris can remem- 
eber all these things is beyond me. 
Yes, he must have a good mem- 
ory, as he makes the same mis- 
takes now that he made 20 years 
ago.—James Levy, Buick dealer, 
Chicago. 





Memorabilia 


“I have been following Chris 
Sinsabaugh’s recent old-time rem- 
iniscences with the keenest inter- 
est. He must have a great collec- 
tion of memorabilia of those old 
days. And I must say that he is 
not only fair but quite accurate 
in these articles. Mostly, when 
others write about them, they are 
a caricature, filled with inaccur- 
acies. Congratulations, and thanks 
for the pleasure he has given to 
me. 


“I would like to see ‘Who, Me?’ 
do justice to the cycle era by 
pointing out what it contributed 
to the development of the motor 
car, without which the modern car 
would not be possible. 


“The list is: ball and roller 

bearings, rubber tires, tubular 
frames, oiling systems, stamped 
fittings, free wheel coaster brake, 
tire valve, bevel gear drive, mag- 
netos, carburetors, suspension wire 
wheels, pneumatic tires, steel] 
seamless tubing, differential gear 
(Starley), screw machine parts, 
two-speed gear, driving chains, 
spark plugs, distributors, motor- 
cycles. 
; “The present generation, know- 
ing little of industrial history, is 
too apt to take inherited benefits 
lightly, and instead of apprecia- 
tion for them, they seem to evoke 
contempt. I know that all genera- 
tions—my own included—are apt 
to laugh over the previous one. 
but, nevertheless, such matters 
ought occasionally be brought out 
to correct wrong impressions. 


“It was owing to this mood that. 
when visiting some of our national 
museums, and seeing the miser- 
able wrecks of old bicycles pa- 
raded as examples of the work- 
manship of an older generation. 
that I got interested, and made up 
three high wheels, best in England 
(Humber) and an 1887 Columbia 
light roadster, which I restored 
exactly as when new, down to an 
original decalcomania. Ford has 
two of them in the Edison Insti- 
tute of Technology, Dearborn, and 
an 1886 Humber Racer is now in 
a large glass case at the Smith- 
sonian in Washington. These ex- 
amples ought to give the present 
generation a far different idea of 
the fine craftsmanship of the 
1880’s and 1890’s, now so despised 
by writers.”—-A. E. Schaaf, presi- 
dent, Air-Maze Corp., air filter 
manufacturers, Cleveland, O. 


P. S.—Gideon Haynes, now with 
Arnold Schwinn & Co., makers of 
the World bicycle, has been stead- 
ily in the cycle trade since 1879. 
He ought to get mention in the 
Saga. 


Editor’s Note—Adam Schaaf 
played a vrominent part in the 
bicycle industry as an executive 
of Gormulley N Jefferey, maker 
of Rambler bicycles. 


Johnson Is Reelected 


KENOSHA, Wis.—Joseph W. John- 
son, elected president of the Snap—On 
Tools, Inc., to succeed the late E. 
William Meyers, was re-elected presi- 
dent of the company by stockholders 
Mar. 24. Rogers Palmer was re-elected 
vice-president and sales manager, and 
William A. Seidemann, formerly sec- 
retary and works manager, was named 
vice-president and secretary in charge 
of production. William C. Nemitz was 
re-elected treasurer and Victor Cain 
and W. W. Daniels were named assis- 
tant treasurer and general auditor, and 
assistant secretary, respectively. The 
company anticipates a 15 percent in- 
crease in business in 1939 over the 
previous year. 


For news of the men who make 
news in the automotive world, read 


Chris Sinsabaugh’s authoritative | 


“Sparks” column. 


$2 
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In New Equipment Needed 


CHICAGO.—The petroleum in- 
ystry, it is estimated, will spend 
pout $200,000,000 for plant im- 
spovements during 1939, accord- 
ng to Dr. Cary R. Wagner, of the 
ure Oil Co., who announced a 
gmposium on catalysis by the di- 
jsion of petroleum chemistry of 
he American Chemical Society in 
galtimore on Apr. 4, in connection 
with the society’s 97th meeting. 

“A good portion of this money 
yill be invested in materials and 


Goodwill Truck 
Finds Andes as 
Toughest Test 


DETROIT.—Reports from Lima, 

Peru, to Detroit headquarters of 
Tt. W. Moss, director of Dodge 
tuck sales, propose the “High- 
way in the Sky”—far up in the 
Peruvian Andes—as the “ideal 
truck testing ground.” 

The recommendation comes from 
Edson A. Smith, “world’s cham- 
pion truck driver,” after a 10-day 
tour of the Andean “Road on the 
Roof of the World” at the wheel 
of the Dodge Pan-American good- 





will truck which is now on its 
return journey to the United 
States. 


“Those roads certainly do put a 
tuck through its paces,” says 
Smith. ‘We made the tour during 
the rainy season and traveled al- 
ternately through snow, sleet and 
rain over roads that reminded me 
of a washboard at a 45-degree 


angle. We saw—and conquered— 
foods, glaciers, in fact, almost 
everything a truck could en- 


counter. Maybe you will under- 
stand what I mean when I tell 
you the names the natives have 
given some of the places we passed 
over, around, under or through. In 
English equivalents there were, 
for instance, ‘Little Hell,’ ‘Blow- 
Your - Hat - Off - Corner,’ ‘Death 
Road’ and a few more of the same 
ik. And, believe me, they were 
all correctly named.” 

Before departing on its long re- 
turn journey to the United States, 
the truck was laden with a prec- 
lous cargo of prehistoric Incan 
relics and artifacts which will be 
transported to New York for ex- 
hibition at the World’s Fair—the 
exhibition, as well as the prece- 
dent-making three-nation tour it- 
self, being designed to call atten- 
tion to the desirability of road 
facilities linking the North, South 
and Central American republics 
for greater commercial _ inter- | 
change. 


Huff Heads Group 


NEW YORK —J. F. Winchester, 
President of the National Motor Truck 

Ow, Inc., announced this week the | 
appointment of Leo Huff as chairman 
of the public relations committee, for 
the sixth annual National Motor Truck 
Show to be conducted on Navy Pier, 
Chicago, Nov. 8-16. 
__. 


labor for the construction of new 


equipment to take advantage of 
the progress made in catalytic 
operations,” according to the an- 
nouncement by Dr. Wagner, who 
is secretary of the division. 


“With all the new processes be- 
ing developed as a result of in- 
tensive researches on the proper- 
ties and reactions of hydrocarbons, 
petroleum refining is to an in- 
creasing extent adopting’ the 
methods of the chemical industry. 
That is, instead of being satisfied 
with the products handed to them 
by nature, petroleum chemists 
and chemical engineers are con- 
stantly endeavoring to improve 
upon nature by the application of 
synthetic methods,” he said. 


The symposium is part of a 
three-day program on petroleum 
progress scheduled by the division 
of petroleum chemistry of the 
American Chemical Society, of 
which Dr. Per K. Frolich, of the 
Standard Oil Development Co., 
Elizabeth, N. J., is chairman. A 
group of English chemists, repre- 
senting the Anglo-Iranian Oil Co., 
Sunbury-on-Thames, will partici- 





pate. Papers will be contributed | 


by research workers from the De- 
troit laboratories of the General 
Motors Corp. 


No. 1 Oldsmobile 
Salesman Hails 


From Wakefield 


LANSING. — The number one 
Oldsmobile salesman in the coun- 
try is John W. Porter, of W. J. 
Walker, Inc., 
Oldsmobile deal- 





Mass., according 
to a factery 
bulletin issued 
this week. 


Porter leads all 
Oldsmobile sales- 
men in the United 
States in sales 
for the first two 
months of 1939, 
and with the 
wide margin he 
now enjoys, will likely continue 
setting the pace for several months 
to come. 


Porter’s record is but a repeti- 
tion of the previous three years 
when he finished well up among 
the highest ranking Oldsmobile 
men across the country. He has 
been a member of Oldsmobile’s 





J. W. Porter 





er in Wakefield, | 





Salesleaders club for three con- | 


secutive years. 

This year, Oldsmobile is again 
conducting its Salesleader Club, 
and Porter has already earned 
membership and a merit emblem 
studded with four diamonds which 
will be formally presented at the 
end of the year. 





a fresh automotive viewpoint, 


For 
read George M. Slocum's “A Word in 
Edgewise." 





THE ROAD is a narrow shelf carved into the side of the mountain with 
tons of rock overhanging; the bridge is narrow and looks none too safe, and | 
the gorge of the Huahlaga River is deep and rocky at the bottom, but the 

Odge Pan American goodwill truck executed this risky bit of road between 
Cerro de Pasco and San Rafael without incident—as it did the rest of the 
more than 1,000 miles of hazardous Peruvian highways extending far up into 
Cloud-covered Andes. 





Fun on the Set 


Visitors to the Ford exposi- 
tion at the New York World’s 
Fair won’t have more fun 
watching the animated exhibits 
on the “Ford Cycle of Produc- 
tion” than the men who de- 
signed and built the huge spec- 
tacle. | 

“I hate to turn this over to 
Ford,” says the man who was 
in charge of animating the 87 
individual exhibits which, 
mounted on a revolving turn- 
table 100 feet in diameter, show 
the progress of raw materials 
from earth to finished cars. 

“We've been working on this 
thing for 18 months, and there 
hasn’t been a day that we 
haven’t had a laugh or a chuckle 
out of it. I defy anyone to de- 
sign and build machinery that 
will animate hundreds of 
wooden figures, each about 24 
inches high, without having fun.” 
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[Demand for Steel Continues 


Light as Rate Dips Slightly 


Special to Automotive News 

YOUNGSTOWN, O.—Steel busi- 
ness this month has fallen short 
of expected levels. Demand shows 
further small gains in some di- 
rections, but hesitancy is noted in 
others and ingot production has 
slipped one point to 55% percent. 

Sufficient business is at hand 
and in prospect to prevent any 
market letdown in operations im- 
mediately. Some producers look 
for better business next quarter 
than in the current period. Pro- 
duction of rails and tinplate will 
help sustain steel making in April 
and May, while requirements of 
building and engineering con- 
struction, shipbuilding and the 
automotive industry also will pro- 
vide considerable support. 

Some unsettlement in steel ma:- 


kets is attributed to foreign de- 


velopments. In spite of this, ac- 
tivity in eastern markets is tend- 
ing to expand. This reflects partly 
the government rearmament pro- 
gram. 

Steel orders from the automo- 
tive industry, steel operators in 
the district report, continue small 
in most instances, although some 
parts markets are more active. 
Meanwhile, Youngstown district 
operations continue to remain at 
the same level as during the past 
two weeks. 


Joins Overseas Div. 


NEW YORK.—Charles F. Darlington 
jr., for the last four years assistant 
chief of the division of trade agree- 
ments of the United States department 
of state, has relinquished that st to 
become associated with General Motors 
Overseas Operations as foreign ex-- 
change manager. 
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NO STRONGER 
THAN ITS 


WEAKEST LINK 


And likewise a business is no 
stronger than its weakest de- 
partment. That’s why —right 
at the inception of this busi- 
ness—we determined that it 
should have no weakest de- 
partment. 


Every operation — pattern 
making, molding, core mak- 
ing, pouring, cleaning, inspec- 
ia mentin bandied ine 
most highly skilled craftsmen. 
Every piece of equipment 
must be right, and be kept 
right. Every pound of raw 
material must be the best 
available. 


Rigid adherence to that policy, 
coupled with constant, pains- 
taking research and experi- 
ment, has kept our nentanis 
ahead of the field. When we 
offer the trade a new formula, 
a new metal, our customers 
know that it will do what we 
claim for it and all we claim 
for it. 


The complete line today con- 
sists of six regular and alloyed 
gray irons—headed by LEK- 
TROKAST, the finest electric 
furnace iron possible to pro- 
duce. Some one or more of 
these irons will exactly meet 
your requirements. When next 
you need castings for dies, we 
would appreciate an oppor- 
tunity for our sales and engi- 
neering representatives to 
talk the matter over. 


|\DETROIT GRAY IRO 


\ ~y : , 
FOOT OF IRON S&T. — 
4 Ne 
Wr 
we 





ey 





N FOUNDRY COMPANY 


DETROIT MICHIGAN 
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First Quarter Production Tops 1,000,000-Unit MarkPa- 
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divisions pro- | * Loss 00 from _ 
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*Revised. Includes trucks. tClosed. 


tion increases for this month over 

March Car Sales February will be as follows: New 
England, 57.45 percent; Middle 

Seen About 40% Atlantic, 20.82 percent; East North 
Ab F b Central, 52.31 percent; West North 
ove Fre ruary Central, 16.64 percent; South At- 

lantic, 29.35 percent; West South 
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‘Pa. Motorists Face New Fuel Tax, More Diversion 


Funds Sought 


Business- Bo 


yecial to Automotive News 
"HARRISBURG, Pa. (UTPS). 

. gore of bills affecting the auto- | 
«obile industry in Pennsylvania | 
ve peen introduced in the gen- | 
a] assembly during the past} 
eek, including an emergency 
se-cent gasoline tax to meet re- 
f purposes passed in the house. 
me legislature also has been 
xked by Gov. Arthur H. James 
make an appropriation from the 
sotor fund. 

The emergency gasoline tax, ex- 
ected to yield an estimated $28,- 
40,000 during the next biennium, 
vas passed by a vote of 197 to 5 
n Tuesday and sent to the senate. 
Gov. James has asked the 
ggislature to set aside $812,500 for 
gerating his proposed new busi- 
gess-booster agency, the depart- 
nent of commerce, for the next 
wo years, nearly half the money 
» be spent to attract tourists to 
ihe state. Of the amount, James 
ecoommended $400,000 be taken 
fom the motor fund, pointing out 
the amount is a reduction of $100,- 
0 from the amount used by the 


Universal Credit 


Adds 22 More 


it 
in 


— esa SeelUc = So aS 


1- 

e- 7 

-| Operating Offices 
0: | DETROIT.—Universal Credit Co. 
0:}/has added the following to _ its 


erating offices in the field: 

Butler, Pa.; Jamaica, L. I. N. Y.; 
Qak Park, Ill.; Detroit (Grand 
River); Detroit (Fort Street); 
Billings, Mont.; Poughkeepsie, N. 
Y; El Dorado, Ark.; Athens, O.; 
Niagara Falls, N. Y.; Mount Ver- 
nn, N. Y.; Long Beach, Calif.; 


Jamestown, N. Y.; Spencer, Ia.; 
Evansville, Ind.; Olean, N. Y.; 
Pasadena, Calif.; Waterloo, Ia.; 


Lawrence, Mass.; Carbondale, II1.; 
Brockton, Mass.; Rapid City, S. D. 
This gives Universal 155 self- 
contained operating units spread 
over the entire country. 
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SAFE ARBOR 


"|WHEN PRESS IS NICKEL IRON 


at wt 





;|A new and modern edition of the 
_|familiar arbor press, widely used 
iin automotive production and 
service fields was recently placed 
on the market by the Lempco 
Products, Inc., Bedford, Ohio. 
This Lempco model features 
Nickel alloy irons in its construc- 
tion. This arbor press is used for 
a variety of heavy-duty operations 
fanging from moderate pressures 
‘o loading upwards of 60 tons in 
told upsetting of rivets, straighten- 
ing crankshafts, front axles, rear 
axle housings, etc. To handle 
heavy work unfailingly, this hy- 
draulic unit has a 5 in. cylinder 
tarrying a pressure of around 
6200 pounds per square inch. For 
safety and long usage, all of the 
major cast iron parts of the 
Lempco hydraulic unit are made 
ofa Nickel alloy electric furnace 
‘omposition containing additions 
of molybdenum and chromium. 
This alloy is a product of the 
Superior Foundry Co., Cleveland, 
Ohio. Apart from high strength 
and rigidity, the most useful prop- 
erty of this Nickel alloy is its 
sound, dense and uniformly strong 





structure so essential for hold- 
ing fluids under 

high hydraulic | 

pressure. 

| 

THE 

INTERNATIONAL | 


NICKEL COMPANY 


INC. New York. N.Y. | nents. 


for Relief, 
oster Agencies 


publicity commission in the previ- 
ous biennium. 

While no specific bills have been 
drawn, Sen. James A. Geltz has 
reported that legislation designed 
to bring about further reductions 
in Pennsylvania’s highway death 
toll, perhaps to the extent of sus- 
pending driving privileges of ha- 
bitual motor law violators, will 
be backed by a joint legislative 
committee assigned to the subject. 

Rep. Samuel M. Rosenfeld intro- 
duced a measure this week which 
would increase the powers, duties 
and personnel of the Pennsylvania 
motor police, abolish municipal 
police, assess municipalities for 
state police protection and ap- 
propriate for the fiscal year be- 
ginning June 1, 1940, $9,500,000 
from the general fund and $1,500,- 
000 from the motor fund for mo- 
tor police costs. 


Would Ban Meters 

A bill introduced by Rep. John 
C. Bohn would prohibit cities of 
the third class from _ installing 
parking meters, and providing that 
all existing meters be removed 
within 30 days after the bill be- 
comes a law. 

Transportation of gasoline on 
the highways in other than stan- 
dard tank trucks would be pro- 
hibited under a bill offered by 
Rep. Charles L. Terry. 

All billboards within 500 feet of 
a public highway would be lic- 
ensed by the highways depart- 
ment at an annual fee of $200 for 
a single billboard, and $183.25 
yearly for each billboard of a firm 
having more than 50 billboards 
under the terms of a measure sub- 
mitted by Rep. Rosenfeld. 

Rep. G. R. Thompson introduced 
a bill to prevent the issuance of 
automobile operators’ licenses to 
applicants who could not prove 
that they had paid all state and 
local taxes. 

A measure was offered by Rep. 
Reagan which would _ increase 
from 13,000 to 14,000 pounds 
maximum gross weight allowed 
four-wheeled trucks in class U 
with a weight of 4,000 pounds and 
over but less than 5,000 pounds. 


Joint Study Asked 

The insurance department and 
the department of revenue would 
be authorized to make a joint in- 
vestigation of present laws relat- 
ing to autcmobile insurance in 
Pennsylvania and other states 
under a bill submitted by Rep. 
Sweeney and O’Neill. The depart- 
ments would consider advisability 
of the enactment of a compulsory 
motor vehicle insurance law or an 
automobile accident compensation 
law, or both, and make a report to 
the general assembly at its next 
session. 

Rep. Baker Royer introduced a 
bill to change the motor registra- 
tion year effective date from Jan. 
1 to Apr. 1. 

The senate on Tuesday finally 
passed and sent to the house a bill 
to ban automobile graveyards in 
second class townships. 


Georgia Car Sales 
Below Expectation; 


Trading Runs Wild 


ATLANTA.—Most dealers com- 
plaining new car sales not up to 
expectation. Many dealers holding 
up volume by excessive used car 
allowance. 

Used car sales fair although 
dealers in the higher priced 
bracket seem to be having trouble 
moving heavier and higher priced 
used cars. General conditions are 
fair. 

Edward R. Greenlaw 


NEW ORLEANS —Edward R. Green- 
president of the Greenlaw Truck 





law 
and Tractor Co. and secretary of the 
Louisiana Motor Transport Assn., is 
deat r. Greenlaw was active in 
wk for better highways and trans 
tation progress and safety move 
nt in Louisiana for many years 


a 





THREE HOBBYISTS attend Lansing’s second annual hobby show, held last 
week in the auditorium of the Oldsmobile engineering building. Left to right, 
George R. Browder, assistant general sales manager, Oldsmobile—hobby, dry 


Harold T. Youngren, 
boating; C. 
raphy. Oldsmobile donated cash prizes 
ment, added feature of the show, and 


best hobby exhibit, an all-expense round trip for two persons to the New 


York World’s Fair. 


Yellow Truck & Coach Co. 


Now Builds 


PONTIAC.—Irving B. Babcock, | 


president of Yellow Truck & 
Coach Mfg. Co., told stockholders 
in his annual report that during 
the year the company had en- 
larged facilities for manufacture 
of engines for smaller types of 
trucks and coaches. The expan- 
sion included expenditures for 
tools, dies, development items, al- 
terations and the installation of 
modern equipment in buildings 
'purchased for storage purposes in 
| 1937. 

Approximately 49,000 square 
feet was added to production fa- 
cilities. All engines, with the ex- 
ception of diesels, used in 1939 
line of trucks and buses are being 
manufactured in company’s own 
plants. 

Relation of material and direct 
labor costs to sales prices during 


‘ 


Inspection Law 
Bill Introduced 
In Wis. Assembly 


MADISON.—A bill providing 
for annual inspection of motor ve- 
hicles as a check on automobile 


| 
driving safety was introduced in 
the assembly Mar. 29 by John E. 
Young, Oconto. 

Administration of the inspection 


would be placed in the hands of 
the motor vehicle division of the 
state highway commission. The di- 
vision would designate automobile 
dealers and garages as state test- 
ing stations and would designate 
periodic dates for the inspections. 

Automobile drivers would be 
required to make repairs recom- 
mended by the tester, subject to 
$100 fine for failure to make the 
recommended corrections. Lights, 
brakes, revision mirrors, mufflers, 
steering mechanisms and wind- 
shield wipers would be tested. If 
they are 
would be 
his car. 

A fee of 50 cents would be made 
for the testing. 


the driver 
insignia for 


approved 


given an 


Hearing Held on Wis. Bill 


Regulating Wholesale Sales 

MADISON, Wis.—A hearing 
was held March 28 before the as- 
sembly municipalities committee 
on the Genzmer bill, No. 512, A, 
which would prohibit 
from purchasing articles through 
purchasing agents of the state or 
any political subdivision thereof. 

Louis Milan, 
Wisconsin Automotive 
Assn., at whose request the bill 
was introduced, said that county 
'employes in 15 counties had been 
| buying automobile parts at whole- 
|sale from county purchasing de- 
' partments. 


secretary 
Trades 





chief engineer, 
L. McCuen, general manager, Oldsmobile—hobby, color photog- 


employes | 


of the| 


Oldsmobile—hobby, motor 


for a hightly amateur hour entertain- 
also provided the grand prize for the 


Own Engines 


1938 was approximately the same 
as during 1937. Controllable manu- 
facturing and commercial ex- 
penses were reduced in propor- 
tion to the decrease in sales vol- 
ume. The more or less fixed items 
of expense, such as depreciation, 
maintenance, tax and rentals can- 
not be reduced immediately and 
as a result net profits showed a 
much larger percentage decrease 
than sales in value, stated Bab- 
cock. 

Present inventory commitments 
are much reduced from commit- 
ments this time a year ago. Com- 
pany’s policy, he added, is to make 
provision to cover probable losses 
on commitments, which provision 
amounting to approximately $100,- 
000 on Dec. 31, is considered ade- 
quate. 

Yellow Truck & Coach Mfg. Co. 
(affiliated with General Motors 
Corp.) and wholly-owned sales 
companies, for year ended Dec. 31, 
1938, shows net profit of $514,983, 
including $368,192 reversals of 
prior year provisional charges and 
excess of equity values over cost 
of capital stocks of subsidiaries 
acquired, and after depreciation, 
federal income taxes, etc. 

Above net profit is equal to 
$3.57 a share on 143,980 shares of 
7 percent cumulative preferred 
stock, on which accumulated un- 
paid dividends at close of year 
amounted to $14 per share. 

This compares with net income 
in 1937, of $3,571,669, including 
$586,957 reversals of unused re- 
serves, equal to 85 cents a share 
on combined 2,199,985 shares of 
Class B and 800,000 common 
shares, after preferred dividend 
requirements. 


Ward to Head Cleveland 


Zone for Pontiac Motors 


PONTIAC. —L. W. Ward, for 
four and one-half years manager 


of the Portland (Ore.) zone for | 


Pontiac Motor 
division, has 
been transferred 
to the larger 
Cleveland zone 
where he will 
occupy the same 
position, accord- 
ine to ¢. FP. 
Simpson, Pontiac 
general sales 
manager. Ward 
succeeds G. B. 
|Albrecht who 
| has resigned. 





vA 


L. W. Ward 


Ward is succeeded in Portland 
by J. S. Bathrick, formerly assist- 
ant zone manager for northern 


California with headquarters in 
Oakland. The new Cleveland zone 
manager joined Pontiac in June, 
1934, as a special representative 
on the home office staff. 



























Added by Nash 


Since First of Year 


DETROIT.—Appointment of 30 
more new Nash dealers through- 
out the country was announced 
this week by W. A. Blees, general 
sales manager, Nash Motors di- 
vision, Nash-Kelvinator Corp. This 
brings to 60 the total of new Nash 


dealers announced thus far in 
1939. 

Blees listed the 30 additional 
dealers as follows: Jamestown 


Garage, Jamestown, N. D.; Tudor 
Hall Garage, Englewood, N. J.; 
George F. Smith Garage, Saco, 
Me.; Wright Motor Sales, Minne- 
apolis, Minn.; Steinhauer Nash 
Co., Council Bluffs, Ia.; Nash El 
Dorado Co., El Dorado, Ark.; 
Heil’s Garage, West View, Pa.; 
Burrows-Mott Motor Co., Elwood, 
Pa.; Gilbert Borgstadt, Concordia, 
Mo.; Harvey Implement Co., Har- 
risonville, Mo.; Baggett-Lewis Mo- 
tor Co., Houston, Tex. 


Headley’s Garage, Porterville, 
Calif.; Walter F. Miller, New Lex- 
ington, O.; Wallace C. Dunn, 
Williston, O.; Lynn B. Lewis Co., 
Bloomington, Ind.; Beckman Im- 
plement Co., Murphysboro, II; 
Anderson Implement Co., Tampico, 
Ill.; Yonkers Nash Motors, Yonk- 
ers, N. Y.; Tharp Motor Sales, Oil 
City, Pa.; West Grand Motor Sales, 
Detroit, Mich. 


Wesley Pangman, Harbor Beach, 
Mich.; Schreiber Nash Sales, Elk- 
hart, Ind.; General Sales & Serv- 
ice, Ithaca, N. Y.; Van’s Automo- 
tive Sales & Service, Corry, Pa.; 
Homestead Nash Co., Homestead, 
Pa.; Leon Motors, Ince., Talla- 
hassee, Fla.; Oregon Implement 
Co., Oregon, Ill.; Henry Barnes 
Motor Co., Kinston, N. C.; Pete’s 
Motor Service, Franklin, Ind., and 
Nelson Motors Co., Connersville, 
Ind. 


Coast Man Wins 
Second Oldsmobile 


In National Contest 


DETROIT.—William Lemuel 
Thomas, of Menlo Park, suburb of 
San Francisco, was awarded a 
1939 Oldsmobile 60-Series sedan 
last Wednesday, by the Oldsmobile 
Motor Car Co., according to 
Charles Allison, San Francisco 
zone manager. The presentation 
was made in the General Motors 
“Progress on Parade” exhibit on 
Treasure Island, by C. L. McCuen, 
general manager of the Oldsmo- 
bile. 


Thomas, the first of a series of 
30 winners who will be awarded 
| cars in the annual Oldsmobile Na- 
| tional contest, whereby a car a day 

is given away for thirty days, for 
submitting the best description of 
the performance features of the 
new Oldsmobile Low-Price 60- 
Series unit, has been employed by 
the Southern Pacific Railroad for 
the past twenty years. He is at 
| present employed in the disburse- 
| ment department of the general 
| auditor’s office. Thomas also won 
|}a new Oldsmobile in a similar 
| contest staged by Oldsmobile in 
March, 1938. 

The car was delivered by H. E. 
| Franklin, generak manager of the 
| Van Ness Motors, Inc., San Fran- 
| cisco. 


NASFC Shares Quarter 
With Nat'l. Title Bureau 


CHICAGO.—Offices of the Na- 
tional Assn. of Sales Finance Com- 
panies are now shared by the Na- 
tional Title Clearing Bureau at 203 
N. Wabash Ave. The present quar- 
ters are new for both organiza- 
tions. 

An announcement by the NASFC 
on the arrangement states in part 
that it ‘constitutes in effect a new 
service rendered by the national 
association to its members, who 
are automatically entitled to file 
cards with and receive all other 
services of the National Title 

| Clearing Bureau.” 
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Fair Appraisals, Complete 
Repairs Make Quick Sales 


PITTSBURGH. — Close adher- 
ence to merchandising funda- 
mentals is the key to success in 
the used car operations of the 
North Side Pontiac Co., here ac- 
cording to a report appearing in 
the Pontiac Chieftain, official or- 
gan of Pontiac division of General 
Motors Corp. These fundamentals, 
according to the story are proper 
appraisal, proper reconditioning, 
correct pricing and quick resale. 

Appraisals are made by either 
the dealer, Earl Ritts, or the sales 
manager, Bill Mullen. All used 
cars are driven at the time of ap- 
praisal. The regular Pontiac ap- 
praisal form is used and the ap- 
praisals are honestly made. 


A separate mechanical and ap- 
pearance reconditioning depart- 
ment is used, consisting of four 
men, one man for mechanical work 
on an hourly basis and three for 
doll-up. All doll-ups are priced at 
$10 a car net, which includes: 


1. Complete repaint—If neces- 
sary 

2. Ordinary metal work 

3. Compounding 

4. Dressing of mats, tires, etc. 

5. Chrome polishing 

6. A complete wax job. 

Trimming, cleaning, motor clean- 
ing and lubrication are handled 
through the regular service de- 





Quaint Quirks 
That Build 


Business 


“You fix ’em” used cars have 
proved popular with many cus- 
tomers of the Riley Motor Co. 
(Buick), Sheridan, Wyo. A num- 
ber of old cars, dating back to 
1931, are offered at $50 to $95 in 
the original condition in which 
they were traded in on new or 
better used cars. The idea has ap- 
pealed especially to ranchers of 
the Sheridan vicinity, who save 
materially on their cash invest- 
ment and fix the old cars up for 
ranch duty. A popular use for the 
“You fix ’em” values is to rig 
them up for use in propelling 
buck rakes in the hay fields next 


summer. 
* * * 


The Walton Motor Co. (Ford), 
Cheyenne, Wyo., last spring used 
“fish” psychology to boost the sale 
of the lower priced used cars, and 
the idea was so successful that it 
will be used again this year. A 
daily newspaper ad pointed out 
that only so many days remained 
until the fishing season opened, 
and that a small deposit would 
hold any of a number of listed 
cheap cars for any disciple of Ike 
Walton. 


The cars were guaranteed 
ready-to-go, with batteries up, 
tires good and anti-freeze in the 
radiators, and each car covered by 
the company’s “50-50” guarantee. 
They included a few cars as 
cheap as $45 to $95, but most 
were priced at $125 to $185 and 
none over $200. Models listed 
were chiefly ’30, ’31 and ’32. 

+ * cd 


The Winnebago Auto Co., Osh- 
kosh, Wis., in advertising a chal- 
lenge used car sale, offered an ex- 
planation to the public and an 
apology to other dealers as fol- 
lows: 

“With us used cars are a defi- 
nite part of the business and when 
they retard the sale of new cars, 
then it is time for drastic action. 
To other dealers we apologize for 
upsetting the market price at the 
very start of the used car selling 


season, but we give you our word | 


that our prices will be stabilized 
after this sale.” 


partment. The regular used car 
reconditioning repair order is 
used. These orders are written by 
the sales manager only. The head 
of the doll-up department is an 
old Pontiac shop foreman. 


All cars are reconditioned with- 
in 48 hours, the average being 36. 


As soon as a used car receives a 
stock number, a sticker is placed 
on the windshield, carrying this 
number together with other data. 
This sticker also carries the used 
car guarantee so that there can be 
no misunderstanding on this point. 
The guarantee is almost identical 
with the standard Pontiac Good- 
Will Guarantee. 


For the past 12 months, used 
car selling and display have been 
confined to the second story of the 
dealer’s building, which is a handi- 
cap, but in spite of this, clearance 
and turnover have been splendid. 
Six dollars per used car is spent 
on classified advertising. Approxi- 
mately 2,000 post cards a month 
are used, both printed and hand- 
written. “I have a_ proposition 
cards” are used consistently, a 
complete registration list of every 
car owner in the dealer’s zone of 
influence is maintained. 


An analysis of February busi- 
ness indicates the used car busi- 
ness was obtained as follows: 

1. Prospects sent by customers 
—25 percent. 

2. Previous owners—25 percent. 

3. Direct mail—20 percent. 

4. Classified advertising—30 per- 
cent. 

Contacts with used car custom- 
ers indicate that good-will among 
used car buyers has been carefully 
cultivated and is the biggest sin- 
gle factor in connection with this 
dealer’s getting good used car 
turnover. Owners are enthusiastic 
about their treatment. One reason 
for this is that policy adjustments 
on used cars are handled in ac- 
cordance with the guarantee with- 
out any padding or inflation of the 
repair order in order to boost the 
customer’s share of the expense. 

In the past 12 months, North 
Side Pontiac has averaged 39 used 
ear deliveries a month, with an 
average inventory of 20; in dol- 
lars, this amounts to $11,000 aver- 
age sales per month against an 
average inventory of $8,000. 

One interesting thing about this 
dealership is that included among 
the sales force of five men are two 
former Pontiac service managers 
from large dealerships and two 
former dealers, resulting in an or- 
ganization which is extremely self- 
reliant. 


Dinner Date Changed 


NEW YORK.—Date for the annual 
meeting and beefsteak dinner of the 
Brooklyn and Long Island Automobile 
Dealers Assn., Inc., has been changed 
from Apr. 4 to Apr. 11 at the Pomonok 
Country club. 


Tio feel the pulse of the industry, con- 
sistent reading of Automotive News is 
a necessity. 





AT BOSTON MEETING 
ight: George E. Read, New 


introducing 
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| Hoffman; James M. Cleary, of Roche, 


England regional manager; 


Ysed Car Merchandising 


Merchandising Is He.a Key to Use 
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Special to Automotive News 
HOUSTON, Tex.— Injunction 
proceedings have been filed in 
court here, seeking to restrain the 
city of Houston from enforcing a 
municipal ordinance forbidding 
automobile sales places from open- 


Protect Dealers 
From ‘Hot’ Cars 
Aim of N.Y. Bill 


ALBANY, N. Y.—A bill re- 
quiring the registration of all used 
cars brought from other states to 
be sold in New York state was 
passed here Mar. 27 by the as- 
sembly and sent to the senate. It 
was introduced by Assemblyman 
Harold C. Ostertag, chairman of 
the New York state joint legisla- 
tive committee on interstate co- 
operation. 


The pending legislation, accord- 
ing to its sponsor, would protect 
purchasers from buying stolen or 
mechanically defective cars and 
would safeguard New York auto- 
|mobile dealers from “hot” cars 
dumped by automobile theft rings, 
| Operating out of other states. 


Observing that the bill was 
|modeled after a statute now oper- 
jative in eight states, Ostertag 
previously expressed the opinion 
that its enactment here might 
| mark the beginning of a drive for 
a uniform used car statute 
|throughout the United States. 

States listed as already having 
i}such a law are Alabama, Arizona, 
|Florida, New Mexico, North Da- 
'kota, North Carolina, Oregon and 
| Utah. 
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the new Studebaker Champion, left to 


President Paul G. 
Williams & Cunnyngham agency; and 


G. M. Sullivan, assistant regional manager. 







E. HOLLER, general sales manager of Chevrolet, shown at the Nether- 
land Plaza Hotel in Cincinnati during the zone meeting there last week. Left 
to right, standing, F. E. Zorniger, assistant regional manager; Dick Shanklin, 
Norwood zone sales manager. Sitting, A. F. Young, Flint regional manager; 
Holler; Frank Hoel, Norwood zone manager. Three hundred Chevrolet dealers 
and salesmen from Ohio, Indiana, Kentucky and West Virginia attended the 
spring sales confab. 


Photo courtesy Bob Beiser, Cincinnati Enquirer. 





Houston Ordinance Banning 


Sunday Sales is Attacked 


ing on Sunday, charging a fee for 
“investigating” cars or parts found 
at the dealers’ places and levying 
a special $25 annual license. 


The proceeding was instituted 
by attorneys for J. M. Proctor, 
dealer in used cars and parts. It 
charges the ordinance, passed 
June 29, 1938, is of such nature as 
to be discriminatory against a 
particular line of business and, by 
inference, holds those who engage 
in the business up to the public 
as being parties to crime. 


The ordinance levies a 25-cent 
fee for each police officer who in- 
vestigates the purchase by the 
dealer of motor vehicles or parts 
and for enforcing the Sunday 
closing provision. This provision 
is attacked as legislation merely 
by reference. 


A provision under which the 
Sunday closing is enforced reads 
as follows: 


“Sunday operations: If any by 
any or all licensees herein, the 
licensee shall be subject to the 
penal laws of this state.” 


Proctor asserts that he and 
other dealers will suffer large 
losses if the law is enforced as 
much of their business is done on 
Sunday. Enforcement of the Sun- 
day closing provision was started 
by Houston police Mar. 19, Proc- 
tor’s suit charged. 


Car Inspection Measure 
Introduced in Michigan 


LANSING.—Sen. Clyde V. Fen- 
ner, Detroit Republican, intro- 
duced a bill in the senate Thurs- 
day to compel semi-annual inspec- 
tions of motor cars. A fee of 25 
cents would be charged. 





Thompson Products Elects 


CLEVELAND.—A. T. Colwell, a vice 
president of Thompson Products, Inc. 
and D. Wright. secretary, were 
elected directors of the company at a 
board meeting in Cleveland, Mar. 28. 
Directors re-elected at the Thompson 
Products board meeting include F. C. 
Crawford, president, L. M. Clegg, 
senior vice president, W. M. Albaugh, 
treasurer, J. L. Deegan, S. W. Emer- 
son, E. A. Hahn, J. A. Krider, S. L. 
Mather, and R, V. Mitchell 


New Bus Equipment 


NEWARK, N. J.—Ten new pusher- 
type 25-passenger buses were sched- 
uled to be put into service on the 
Caldwell and Morristown routes of De 
Camp Bus Lines Apr. 1, according to 
announcement here by Stuart De 
Camp, superintendent of transporta- 
tion. The buses arrived at the com- 
pany’s Livingston terminal March 29 
from the Yellow Coach Co. 
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Weather Slows _ [ihe aver 
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Sales in Lincoln [::. is, is 


Used Car Week|: 


LINCOLN, Neb. — Inclement 


4 this pag 
pat perio 
as $574, 

; placed ‘ 


weather this week slowed down wrease 


sales in the Lincoln Used Car Ex. 
change Week. With a_ favorable 
fod from the weather man, the 
sale will be continued for several 
days beyond the advertised period, 

Lew Polsky, Lincoln Motor Co, 
(Oldsmobile), reported a gain of 
about 40 percent in new and used 
car sales over the same period 
last year. In the used car depart- 
ment, each automobile bears a 
placard, showing the various steps 
of the reconditioning process. 


Al Duteau Chevrolet Co. re- 
ported a good business, as did F., 
A. Roehl (Nash and LaFayette) 
and the Sidles company (Pontiac). 
Ed O’Shea (Ford) and Mowbray- 
Lyon (Dodge and Plymouth) had 
a busy week, while Lord Auto 
Co. (Graham) and Earl Hamilton 
(Packard-Hudson) reported _in- 
creasing sales. 


DeBrown Auto Co. (Studebaker) 
exhibited the new Champion 
model. There was brisk move- 
ment of the new cars with con- 
siderable activity in the used car 
department. 


Mich. Bill Seeks 
End to Pyramid 


of Sales Taxes 


LANSING.—Before the house 
committee of the whole this week 
is the amended Remer bill to ad- 
just sales tax collections on auto- 
mobile sales involving tradeins. 


The bill, introduced by Rep. 
Walter F. Remer, was to fulfill the 
late Gov. Fitzgerald’s plan that 
sales tax should be charged only 
on the difference between the 
value of the old car and the new. 

As amended, the proposal would 
apply only in used car transactions, 
and the purchaser of the new car 
would be required to pay the gen- 
eral 3 percent tax on the whole 
purchase price. If he traded his 
car in on a used car, the tax would 
be charged only on the balance. 


Walker Mfg. Co. 
Elects Officers 


RACINE, Wis.—Holders of more 
than 40 percent of preferred stock 
of the Walker Manufacturing Co. 
here have placed their stock under 
a voting trust and its trustees have 
approved the election of directors 
and officers. 

James S. Allan has been named 
president of the company succeed- 
ing Willard T. Walker, who be- 
comes chairman of the board. 
Other officers approved by the vot- 
ing trustees are Warren H. Walker 
and Malcolm McCormick, vice- 
president; M. H. Lundberg, secre- 
tary and treasurer; Jacob Jacob- 
son, assistant treasurer, and Gor- 
don R. Walker, assistant secre- 
tary. 

Directors are Allan, Robert W. 
Baird, Milwaukee; Lundberg, Mc- 
Cormick, Frederick Nymeyer, Chi- 
cago; Warren H. and Willard T. 
Walker. 

A letter to preferred stockhold- 
ers said this action had been taken 
to protect their interests. It also 
was disclosed arrangements have 
been made to refund two current 
bank loans of $350,000 and $400,- 
000 into longer term obligations. 
| The firm in 1938 showed a net 
loss of $266,842 compared with 4 
$98,483 profit in 1937. Sales showed 
a 25.9 percent decrease from the 
previous year. The balance sheet 


|shows current assets of $1,217,948 
|}and 


total current liabilities _of 
$959,055 to leave a net working 





capital of $258,893. 
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~|Wild Trading, 
_ Bootlegging 
8 Shows Rise 


By William C. Callahan 
Managing Editor 

DETROIT.—Some strengthening 
the average advertised used car 
Lies, covering the week ending 
Wr, 18, is noted in the tabulation 
; this page. The average high for 
ek »t period on a_ national basis 

as $574, while the average low 
nent |; placed at $511. This marks an 
OWN [crease over the week ending 

Ex- fr, 11 of $3 per unit on the low 
able tie and the same figure on the 
the high side. 
eral! the averages, however, are still 
10d. |. below the prices quoted at the 
Co.Jnd of February and during the 
| offsst week of March, although the 
ised |rend has been steadily above the 
‘iod |yotations for corresponding pe- 
art-|ods last year. During February 
> alhis year the average high adver- 
epsfised price was $578 against a 

jnuary average of $585. The cur- 
re-|ent level is $574, while in Feb- 

F. Juary last year the average was 
te) (565 with the average at this time 
c), kyear ago placed at $551. 
ay-| On the low side, the average 
iad fdvertised price for the week 
to fnded Mar. 18, was $511 against an 
ton pverage Of $519 in February, $512 
in- |aJanuary and $494 at this time a 
year ago. 

Reports from the field indicate 
atirely too much wild-trading at 
he present time, with dealers 
nking allowances far in excess 
ifthe prices which they can hope 
» realize in subsequent resale. 
While this is sustaining new car 
ales at the present time, many 
falers complain of increasing 
socks of higher-priced used cars 
which are becoming more and 
nore difficult to unload. 

§ There is also considerable com- 
‘“}laint against the sharp increase 
se | bootlegging, which to some ex- 
ek jent may be attributed to recent 
d- jprotected territory programs that 
o- jiave halted open cross-selling and 

ze now being circumvented by 
p. {te more nimble-footed bootleg- 
ne [20g gentry. Discussion of plans to 
at pelp eradicate this practice will 
ly fonstitute a good portion of the 
ie POgram of the National Automo- 
y, ile Dealers Assn. at its 22nd an- 

ld jal meeting in San Francisco, 
s, |Apr. 17-20. 


- Used Car Siwwlee 
a] Slightly Higher 


In New Orleans 


d 
NEW ORLEANS—Used car 

stocks here are slightly higher 
3 han normal, but not large enough 

0 Cause uneasiness, dealers say. 
e}/0ne medium-priced dealer said his 
kK |slock was 15 percent higher than 
. average and other dealers in this 
r|tlass said holdings were at aver- 
e }%e or slightly higher. 
s| Ford and Chevrolet dealers said 

Socks were normal, and only 
| /20rmal advertising and sales ac- 
-j\vity is being carried out. These 
-|dealers say sales in used cars and 
.|tucks have shown a minor pickup 
-|2 the past 10 days. 


Used Car Index 


The average used car prices, 





l 


or) 
ion 
Je- 
n= 


> 






taken from the weekly Used 
Car Selling Prices chart, shows 
the following: 
High Low 
Feb. Average (1938) 565 497 
r. Average ...... 551 494 
Apr. Average ...... 549 494 
y Average ...... 542 487 
June Average ...... 527 478 
July Average ...... 525 469 
ug. Average ...... 528 449 
Sept. Average ...... 515 441 
ct. Average ....... 492 425 
Nov. Average ...... 481 412 
Dec. Average ...... 462 399 
Jan Average ('39) .*585 *512 
Feb. Average ('39).. 578 519 
March @, 2080...... 581 514 
March a3, 2030..... 571 508 
March 18, 1939... 57 511 


*Offering of higher - priced 
1938 g of g p 


models has lifted national 













| 
| 
| 
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ep nse eS SD 


Actual top and bottom prices on 1936, 1937 
and 1938 Used Cars, as advertised in local 
newspapers of current week. SEDAN prices 
only used in this comparison. Newspapers co- 
operating include: Boston Globe; New York 
Times, Journal - American, World - Telegram; 


Sun Telegraph; Atlanta 
Georgian, American; Cleveland Plain Dealer; 
Columbus Dispatch; Detroit News; Chicago 
Cincinnati Post; St. Louis 
Denver Post; Los Angeles 
Examiner, Seattle Times. 


Pittsburgh Press, 


Used Car Selling Prices 


As Advertised, Week Ending March 18, 1939 


Herald-Examiner; 
Globe Democrat; 


Times; Daily News, 























MAKE Boston N.¥. Atlanta Pittsbrg. Cleve. Columbus Detroit Chicago Cinti. St.Louis Denver Los Ang. Seattle Nat. Av. 

Buick “40” 38] 1$745-$795|$785 [$6 750-$795|$665-$795|$695-$785 |$o25-$695 |$665—$765|$725-$795|$695-$795|$775-$795|$800-G895|$ |$714-$790 
37] | 645 | 625 | 525—- 625] 545- 645] 500- 675] 545- 625] 595- 625] 545- 645] 575 | 640- 655] 595- 695] 645- 695] 576- 653 

"361 495- 525] 350- 395) | 435— 465) 369- 495) | 395- 445] 445- 495] 445- 475] 477 | 445- 450] 495- 525] | 430- 475 

Buick “s0-69” 38 | | ! 1890 | 795- 895] 865 = | 745— 795] 775- 845] 845 | 139 =| | 805— 864 
37 | 678- 695) | | 595- 675] 625- 695) | 645 | 645- 665] | | 695- 745] 765 | 797 | 647- 720 

"36 | 545 | | | 445- 460] 465- 495) | 425- 445] 525 | 495 | | | 625 | | 471- 514 

Chevrolet Master DeLuxe 38 | 570~ 575] 550- 595) 565 | 575- 595] 535- 645] 495- 585] 525- 545] 595 | 521- 575] 545- 595] 625- 675] 688- 695] 575- 650] 564- 610 
37 | 475 | 425- 445) | 419- 445] 395- 495] 445- 495] 425- 465] 445— 475] 425- 465] 465- 508] 495- 545] 545- 594] 525- 565] 457- 500 

"361365 =| 275— 325] | 325- 335] 265- 375] 335- 375] 285- 3254 325 | 325- 375] 350- 375] 365- 425] 395- 445] 395- 475] 331- 381 

Chrysler Six "381795 [695 | | 695- 795] 645- 765] | 625- 645] 645- 675] 695 | | 695- 745] | | 671- 737 
"37 | 595 | 525- 595) || 475~ 595] 495- 625) | 495- 545] 525- 595] 545 | | 595 | 595- 625] 695 | 531- 610 

36 | | 395 | 395 | 395 | 395- 445] 335- 425) 425 | | 425- 445] i | 475- 495] 625 | 402-477 

Chrysler Eight 381795 =| 750 = | l I 1 1745 =| | | 134 =| | | 750- 820 
37] 645 | 645- 675} I j 595 | 625 | 595 | | 595 | I j i | 607- 648 

’36| | 425- 495] 1495 = |: 395 | 445 | 445 | | | | i | | 422- 478 

we Sete 38] 675-775] 645 | | | 595- 695] 695 | 595- 695] 685 | 1695 [695 | i | 650- 711 
"37 | 545- 575] 465- 545) | 435- 475] 445- 525] 495- 535] 445- 525] 595 | 435- 445] 500- 585] | 575- 595} 650 | 494- 545 

36) 475 =| 375— 425) | 345- 395] 385- 395] 435- 495] | | 365- 395] | [445 = | 465-559] 402- 448 

— 38 | 626- 654] 595- 645} | 695- 795] 545- 635] 575- 685] 625- 645] 665 | 595— 695] 675 =|. 675-695] 625- 695] | Gee Gee 
"37 | 495- 545] 495- 525) | 465- 495] 385- 545] 485- 525] 415- 495] 525- 585] 485- 525] 525- 565] | 545- 595] 639 | 482- 550 

36 | 375- 445] 295- 395] 395 | 325- 395] 269- 425] 345- 445] 295- 365] 325- 365] 354- 465] 379 | 385 | 485 | 479- 533] 348- 425 

Ford Standard 38] 495- 515] 390- 489) 525 =| 445- 495] 415- 475] 445- 479] 449- 487) 525 | 475- 4951575 4565 1 | 463- 508 
37 | 335- 385] 325 | 350- 395] 325- 375] 259- 325] 295- 325] 285- 327] 375- 395] 295- 345] 335- 349] 375- 425] 375- 445] 465 | 328- 380 


| 245- 265] 195- 225] i | 340 —- | 295— 365] 230~ 278 
| 615- 685] 595- 645] 698- 749] 570- 615 


36). 250 | 195- 225] | 245- 265] 225- 275] 200- 265] 225 


Ford DeLuxe 38 | 549- 595] 525- 550] 575- 675] 545- 585) 525 | 575 | 545- 565] 545- 595] 545- 550] 











"37 | 400- 445] 375- 425] 445 =]. 425 | 395— 445] 395- 445) 345— 395) 425- 465] 410- 425] 1510 [495 [525 | 402- 458 
36] | 285- 315] 375 =|, 295~ 345] 325- 345] 295- 345] 245- 265] 345 «| 295-335) | 365- 395] 345- 395) | 310- 346 
Graham 381795 | 1 I | \ i i | i 1 1 1 | 38 
371 | | | I | 425- 485] | 545 | 385 | I i i | 405- 515 
36 | 1 | 126 | | —s«dd 2a 295, 295 8StC@d i 1495. 4475 =| 272~ 422 
Hudson Six 38 | 1525 4545 1575 tg | 625- 645, 615 | i ee | | 568— 652 
seniehniiincnaatiattiaaeiiaatiaitaiatiisae I | 1595 1d eS 569 5:95) 1545 | 1495 | | 510- 578 
’36| | 265- 285] 295 _| 339- 349] 295 |: 345— 395) 245-295] 385 ‘| 265-375) \ | | | 293- 347 
amen Eight 38) 695 ~ 8954 1875 a ee 
<iranchyenctamineranstenninssstenenmeenie j6oo | 56S Gs ¥ | \ \ 1595 | 659 | 578-630 
36 | | 460 | | | | 495 \ “| | i | 495 \ | | 460- 495 
Hudson Terraplane 38] L i | 525 | i | 525- 565) 595 | 495 | 585 | | 565 | | 515- 580 
87 465-595] 425 395 | 389-395] 337- 475] 465- 469] 395- 425] 425- 495] 345- 395] 475 | 445- 495) 445-495] 525 | 412 476 
36 | 1325 | | 275— 295) 295- 350) 299- 395 225— 245] 395 | | 1395 | 395 395 ‘| 302 342 
LaSalle 381995 [995 | 1975 | i | 745- 865] 895- 925] 1945 I | | 883- 951 
37 | 675- 745] 695- 735] | 675- 715] 645- 795] 795 | 625 —«|: 725— 745] 685-695] 745 —«- 745-795) 695- 795] | 685- 757 
"361565 1495 | | 469- 485) 495 1 450 —« 425-495] 445- 545] 395-475] 495 1.595 «| 575- 645) 468- 544 
Lincoln-Zephyr ’38 | 975- 995] 925- 945] | 895 | | 945 | 825- 845 [1045 | 925 | | }1065 | | 915- 980 
8 | 9 25- 745] 595- 675] 750 | 595- 695] 695- 697] | 625- 675] 645- 695] 545- 645] 635- 695] 675- 795] 695- 745] | 643- 710 
"36 | 545 | | 465 | | 525- 585] 445 | | 425- 495] | 645 | 545- 595] | 481- 573 
Nash-LaFayette 38 | | 1 | 625~ 665) i i \ eee l 1 \ | 625- 665 
, aa | | 395- 475] | 400 | 425 | 425- 495] a ee ee 
36 | | | | 250- 295] 375- 395] 295 | 325 | i i 1395 | 375— 447) 324- 383 
ine-ssnserintninntncnsnictiensit eammnialt salient en McMeel al 
37 | | 350 | 545 | | | 495 | 445— 465 | 445- 495} 495- 595] | | 745 | | 446- 570 
36 | ! | | 295- 325] 195- 385} | 395 i | 345- 395] | 445 | 308- 390 





Olds Six "38 | 645- 745] 665 | 695- 745] 695- 795] 675- 695] 595- 695] 625- 645] 645- 665] 695- 795] 689- 695] 698 | 665- 745] 830 | 663- 729 
"37 | 575 | 545- 590] 550 | 495- 595] 450- 545] 485- 539] 495- 525] 545- 595] 525— 595] 525- 529] 585- 625] 550- 645] 675 527- 587 
"36 | 465 450 375—- 395] 325- 365] 339- 445] 395 | 325- 365] 345- 395] 365- 395] 365—- 395. | 445- 495] 489 | 373- 420 
Olds Eight "381765 | 699- 775} | 745- 845] 765 | | 775-795) 775 = | | 725 j [795 l | 746-797 
37 | 595 | 595 i | 535- 545] 565- 595] 615 | 545- 565] 625- 645] 575- 595] 575 | 625 i i | 576- 598 
"36 | 445 | 495 | 375- 395] 395- 445] 445 | i | 425 495 | | 417- 458 
Pontiac Six 38 | 665- 695] 645 i | | 595- 695] 645 | 625- 665] 695 i | 565- 665] | 645- 795] 765- 835] 644— 720 
"37 | | 525 | 475 | 465- 595] 365- 545] 450- 465] 445- 525] 495— 565] 475- 575] 525- 545] 525- 545] 465- 579] 655- 688] 485- 560 
36 | 395- 435 345- 395] 265- 425] 365- 425] 325- 345] 425 375- 425] 395 499 352— 422 
Pontiac Eight 38 | | 895 i | 695 | i | | 745 | I I i I | 695- 820 
"37 | 525 | 575- 579} I | 495 I | | | I I i I 535- 552 
36 | | 445 375 | i 375- 445 
Packard 120 "38 | 845 | 895 | | | | | | 895 | | I | i | 845- 895 
37] | 595- 675] | 575- 685] 545- 565] | 545- 595] 625- 695] 645- 675] 575- 695] | 695 | 587- 660 
36 | 595 465 435- 475] 395- 475] 425- 495] 395- 425] 475- 495] 395— 475] 425 545 595 426- 508 
Plymouth DeLuxe 38] 570- 615] 575- 625] | 550- 695] 495- 585] 525- 545] 525- 565] 545- 595] i | 595 | 565- 625] 625- 695] 553- 614 
37 | 470- 495] 425- 475] | 429- 475] 345- 495] 425- 475] 375- 445] 450- 475] 445- 475] 450- 499] 445- 495] 495- 525] 559- 615] 443- 495 
36 | | 295- 325] | 315- 345] 295- 375] 325- 395] 295- 325] 345- 375] 325- 395] 325- 349] 395 345 | 485 320- 376 
Studebaker Dictator "38 | l | 1 695 | | 645- 685] | i | 795 | | 670- 740 
"37 | 525 | | | 445- 475] 485- 575] 465- 550) | 495- 565] 495- 525] 425 | i | 675 | 477- 561 
36 | | 245- 259} | 295 | 395- 450} 275 | 375 345- 395] 395 | 399 | 545 322- 407 
Studebaker President 38 | 845 1 ' | 1 | | | | 795 | | | 795 | 920 | 795- 882 
"37 | 535 | | | 525 | | | 575 | | | | | 595- 645] | 552- 610 
36 | | | | 475 | 375- 425] 495 | 475- 485] | 442- 468 
Willys 38 | | 355 | ! | 395 | | ! | 325 | 1 ee | 340- 395 
37 | | 265 | | 235- 295] 245- 295] 295 | 225- 245] 225- 295] 245- 277] 335 | | 289 | | 247- 291 
36 | | | | | | 245 | 165 | | 175 | | | 199 | | 170- 222 








National Average, All Makes, March 18, $511-$574 
National Average, All Makes, March 11, $508-$571 


Used Car Selling Prices, as advertised in the classified section of metropolitan newspapers nationally, are compiled ex- 
clusively by Automotive News as a copyrighted feature. This is the first time anywhere that bona fide top and bottom 


| prices have been compiled from published figures to establish the trend of the market and the resulting national index 


Where no prices are quoted, no car of make and model was offered during the period covered. 
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Wall Street Cheered by Car Industry Developments 


Automotive Earnings Seen 


Well Ahead of a Year Ago 


Special to Automotive News 

NEW YORK.—Once again the 
business world is looking to the 
automotive industry to inject life 
into the recovery movement. And 
the motor manufacturers appear 
ready to do so. 

There are, in the eyes of Wall 
Street, two outstanding current 
developments: 

The automotive industry has 

demonstrated once more its 
ability to adjust itself to almost 
any variation in the general econ- 
omy. Recent operating statistics 
reveal that the sharp increase of 
recent years in costs of producing 
cars has been almost entirely ab- 
sorbed. In other words, the cost of 
labor per dollar value of car pro- 
duced has been brought down 
again almost to normal. 

Studebaker presents a perfect 

demonstration of the aggres- 
siveness and courage of the auto- 
motive industry in announcing at 
this time a new model in the low- 
priced field, backed by millions of 
dollars development expense. 

Meanwhile, Wall Street is con- 
vinced that sales of the industry 
this spring are going to be suffi- 
cient to give a fillip to the lag- 
ging upward movement in busi- 
ness activity. Although the earn- 


Retail Car Sales 
Value Takes Rise 


During February 


WASHINGTON.—tThe value of 
retail sales of new passenger auto- 
mobiles, according to the prelimi- 
nary adjusted index figure of the 


lings of many industries in the 
current quarter are running some- 
what below those of a year ago, 
the general outlook for the sec- 
ond period promises improvement 
in the comparison with 1938. 

Earnings of the automotive in- 
dustry for the current quarter are 
indicated to be running well ahead 
of a year ago, with an accelera- 
tion of the upward movement in 
prospect for the second three 
months. 

Stocks of automotive as well as 
other companies continue to move 
under the influence of develop- 
ments abroad. It is believed, how- 
ever, that with a few weeks with- 
out any startling new moves in 
Europe, the American markets 
would again begin to take stock of 
the domestic situation and act ac- 
cordingly. Although tension may 
continue to exist for months, a 
situation appears to be developing 
wherein mere tension itself is 
losing its effect. And the disturb- 
ance in the American markets 
during the recent Czecho-Slo- 
vakian crisis was less marked 
than during the pre-Munich crisis 
of last fall. 

Prices of automotive securities 
in the week covered by the Auto- 
motive News stock price averages 
again were lower, although de- 
clines were fractional in most 
cases. It was in the corresponding 
period of last year that the motor 
stocks, in the average, reached 
their lowest point of the 1937-38 
recession. The average for the 24 
stocks now stands about 14 points, 
or more than 85 percent above a 
year ago. 


Stock Averages 






















































; Last This Year 

U. S. bureau of foreign and do- Week Week Change Ago 
mestic a a ne a a. 96 meters 31.18 9032-088 16.21 
stantial gain from January to} 10 car-truck cos. 32.13 31.38 —0.75 1747 
Februar, 7 10 parts-access. . 25,65 24.01 1.64 1350 
os 4 tire-rubbers 26.71 25.82 089 i3% 


The index, which makes allow- 
ance for the number of days as 
well as for seasonal movements 
was 98.5 in February, on the basis 
of the 1929-1931 average of 100, 
compared with 91.0 in January 
and 92.5 in December, it was 
stated. 

Sales in February, according to 
the preliminary figures, were 33 
percent greater than in February 
1938, and 16 percent lower than 
in February 1937. Daily average 
sales, without seasonal adjust- 
ment, showed practically no 
change from January to February. 


HONOLULU HOSPITALITY 





Columbus Notes 
Big Increase in 


March Car Sales 


COLUMBUS, O.—Sales of new 
cars in Franklin county were well 
ahead of last month at the end of 
the second 10-day period of 
March, according to a report of 
title registrations made by J. 
Arthur Yoder, clerk of courts. 

Sales to date this month total 
727 against 426 for the same pe- 
riod in February. Sales for the 
entire month of February were 
only 657. 

Truck sales for the second 10 
days total 68 against 35 for the 
same period in February; truck 
sales for the month to date 
amount to 121 against 73 in Feb- 
ruary to the same date and 110 
for the entire month. Ford, Dodge 
and Chevrolet were the leaders in 
that order. 










Railway Assn. Is Accused 

Of Engaging in Conspiracy 

WASHINGTON. — Charges that 
the Assn. of American Railways is 
engaging in a conspiracy against 
the country’s motor trucking in- 
terests and in violation of the 
anti-trust laws, were under in- 
vestigation by the U. S. depart- 
ment of justice here this week. De- 
partment officials stated that a 
complaint had been filed by a 
large motor carrier attacking the 
AAR’s policy of frequently refus- 
ing to join in the establishment of 
joint rates with truckers. 

The complaint specifically re- 
ferred to resolutions adopted by 
the association on June 25, 1937, 
which stated that it was not de- 
sirable for railroads to enter into 
joint billings with motor carriers. 
It is understood that this policy is 
meeting with dissatisfaction among 
certain member railroads. 
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@ Wreathed in leis, the 
organization of The Lexington is 
waiting to welcome you in charac- 
teristic Hawaiian style! Stop at this 
friendly hotel on your next trip to 
New York —centrally located in the 
heart of the Grand Central area. 


HOTEL LEXINGTON. 
Lexington Ave. at 48th St., New York 


Charles E. Rochester, Vice-President & Managing Director 
DAA" "now WA 
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PRAISING THEIR RECORD of 3,000,000 miles of driving without a single 
personal injury accident, O. W. Young, general manufacturing manager of 
Buick, this week cited five men in the company’s traffic division to the Na- 
tional Safety Council. The men, inter-factory truck and car drivers engaged 
in handling materials between Flint, Detroit, Lansing, Saginaw and Bay City, 
Mich., are Walter Meinert, John Locker and Joseph Houskey, employed con- 
tinuously since 1915, David Boshart, an employe since 1918, and Rudolph 


Ozanich, who has been driving since 1920. 


Ford of Canada ’38 Receipts 
At Highest Peak Since 1929 


WINDSOR, Ont.—Net profits of | 105,110 and $6,385,287. Total assets 
$3,253,175 for the year ended Dec. | of $66,879,304 are shown, which 
31, 1938, are shown in the annual | include investment in shares of 
report of the Ford Motor Co. of | subsidiary companies totaling 
Canada, Ltd. This is equivalent to | $10,227,533 and plant accounts of 
$1.96 per share as compared with | $34,164,976. 


earnings of $2.27 per share in| farned surplus increased by $1,- 
1937, a decrease of 13.6 percent.|594215 during the year to bring 
Comparative earnings were $2.02|the total earned surplus at the 
in 1936 and $1.17 in 1935. ‘end of 1938 to $22,534,106. Divi- 

In the directors’ report to the | qends of $1 per share were paid 
shareholders, President W. R./in quarterly instalments of 25 
Campbell points out that net Op- | cents per share, aggregating $1,- 
erating profit on the output of the | 658,960, same as in the preceding 
Canadian factory and branches, | year. 
















tor 
automobile accident near Golden Gate 


been married on 


including export shipments, was 


$1,967,746, an increase over 1937 | 


of $1,295,540. Increased prices pre- 
vailing in 1938 corrected the un- 
satisfactory relationship between 
costs and prices which existed in 
1937, he said. 

Dividends received from over- 
seas subsidiary companies 
amounted to $1,651,473, in com- 
parison with $3,429,489 in 1937. 
Other income of $135,837 was re- 
ported and provision was made 
for ome tax liability amounting 
to $501.881. Earned surplus re- 
tained by subsidiary companies 
after payment of dividends was 
$3,228,960, an increase of $1,023,- 
937 over the surplus of $2,205,023 
held by those companies at the 
end of 1937. 

“Receipts from sales and other 
income, exclusive of investment 
income, totaled $46,850,150, an in- 
crease of 1.4 percent over 1937, 
to give the company the highest 
gross receipts since 1929. Sales of 
automotive units, including sales 
to subsidiary companies, totaled 
69,164, a decrease of 6.6 percent 
in comparison with the previous 
year,” the report states. 

The strong position of the com- 
pany as regards working capital 
is indicated by current assets of 
$22,012,638 in comparison with 
current liabilities amounting to 
$5,125,290. Last year’s report in- 
dicated respective figures of $24,- 


Iowa Dealers 
Expect Spring 
Sales Upturn 


DES MOINES, 
ear sales throughout the _ state 
have not been as good as had been 
expected, dealers are looking for- 
ward to a sharp upturn during the 
spring. Used car sales are holding 
well in relation to new car sales 


with prices firm but allowances | 


far too high. 

Stock of both new and used 
cars are in good shape with used 
car inventories equivalent to about 
30 days supply. Government 
spending and a good crop outlook 
are bolstering factors in the mar- 
ket. 


J.C. French 


SAN FRANCISCO.—Funeral services 
were conducted here Tuesday for J. C. 
“Bud” French, 27, son of J. E. French, 
pioneer San Francisco Dodge distribu 
Young French was killed in an 


Park Saturday night. He was to have 
Apr. 29 to Suzanne 


MacDonald, of San Francisco 


Ia.—While new | 


| without 


| Capital expenditures amounted 
to $1,909,480, during the year. 
These were chiefly in connection 
with the completion of branch as- 
sembly buildings at Vancouver, B. 
C.; the construction of a new 
branch building at Saint John, N. 
B.; continued progress in the pro- 
gram of modernizing power plant 
facilities and replacement and re- 
newals of machinery and equip- 
ment. 


Tennessee Ups 
Weight Limitation 
On Its Trucks 


WASHINGTON. — Co-operation 
on the part of Tennessee highway 
user groups has resulted in the 
breaking of the second of the 
three North-South highway trans- 
portation bottle necks between the 
Atlantic Seaboard and the Mis- 
sissippi river, the National High- 
way Users Conference reports. 

On Apr. 1 a new law will be- 
come effective in Tennessee in- 
creasing from 18,000 pounds to 
24,000 pounds the maximum gross 
weight of freight motor vehicles 
and substituting a new schedule 
of registration fees for the former 
mileage tax. A year ago, South 
Carolina liberalized its size and 
weight law. The legislature of the 
third bottle neck state, Kentucky, 
does not meet in regular session 
| this year. 
| The victory for highway users 
in Tennessee came after a knock 
|down and drag out fight led by 


| the railroads of the state. 


Chrysler UAW 


Contract Extended 


DETROIT.—Herman L. Weckler, 
Chrysler Corp. vice-president, in 
a letter to the UAW states that 
the corporation is willing to grant 
the 30-day extension of its con- 
tract with the union asked by 
Thomas. The contract would have 
expired on Mar. 31. 

Weckler said that the corpora- 
tion does not want to discriminate 
between the two divisions of the 
union or to take the responsibility 
of choosing the division to deal 
with. “This corporation does not 
think that it ought to be called 
upon to deal with one faction 
representatives of the 
other factions being present,” he 


' concluded. 





Federal Truck’s 
Strong Position 


Cited by Ruddon 


DETROIT.—In a letter ac. 
companying the annual report of 
the Federal Motor Truck Co, fo; 
1938, President R. W. Ruddon 
points to current assets of $2,143. 
788 and current liabilities of $208. 
757, a ratio of 10% to 1. Current 
assets include $523,631 in cash as 
compared to $434,214 as of Dee 
31, 1937. 

While Federal lost $299,269 in 
1938 compared with a profit of 
$52,754 in 1937, Ruddon’s letter to 
stockholders explains that produc- 
tion of motor trucks in the United 
States in 1938 decreased approxi- 
mately 45 percent which also af- 
fected Federal sales. 


Ruddon expressed optimism over 
1939 volume, based on the addi- 
tion to the Federal line of severa] 
new models in both the low-price 
light-duty field and in the 1% and 
6 to 8-ton classifications. Ruddon 
has advised stockholders that these 
new trucks greatly broaden the 
market open to Federal dealers 
and should substantially increase 
sales volume this year, not only 
domestically but in the export 
field. He states domestic orders 
for March are now far ahead of 
any month this year and ahead of 
March, 1938. 


Canadian Sales 


Of Cars, Trucks 
Fall Under 1938 


MONTREAL.—Sales in Canada 
of new motor vehicles declined 
during February, totaling 5,688 
units, retailing for $6,319,722 com- 
pared with 5,930 at $6,616,269 in 
January and 7,061 for $7,838,874 
in February, 1938, according to the 
Dominion Bureau of Statistics. 

Sales of 6,733 new and _ used 
motor vehicles were financed for 
a total of $2,841,516 in February 
compared with 6,363 units for $2,- 
733,980 in the previous month, and 
8,115 for $3,558,987 in the corre- 
sponding month last year. 


Decreases of 12 percent in num- 
ber and 18 percent in amount 
were recorded for the two months 
totals as compared with corre- 
sponding totals for 1938. Motor 
vehicle financing totaled 13,096 
units at $5,575,496 in the first two 
months of 1930, while 14,841 
transactions involving $6,764,672 
took place in the same two months 
of 1938. 


Sale Under Advisement 


LINCOLN, Neb:»—The case of Sam 
and Will Bloom, of Omaha, accused of 
making a deal to sell a new car under 
their used car dealers’ license, has 
been taken under advisement by State 
Engineer A. C. Tilley, administrator. 
and the board of administration of the 
Nebraska automobile dealers’ “‘little 


NRA.” The defendants claim that it 
was a dealers’ demonstrating car, not 
a new car, which they tried to sell. 
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|represented by Ford, Keller and | 
Knudsen. Eddie Guest, famous De- | 
troit Free Press poet, read a poem | Hi 
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(Continued from Page 1) 


gonding months of last year when 
‘he cash register showed 2,710, 2 


“, 


which 


fiftieth 
is the 


anniversary, 
reason E. K. 


Oklahoma's 
fact 


|he-had written about the “Knud- 
|sen Sixty” which was written in 
; the vernacular and hit the spirit 
|of the occasion. 
| a 


hk * 


AND PERCY ATKINSON, copy 
chief of the Campbell-Ewald 


6 and 3,541, which gives an idea| Gaylord’s Oklahoma City Okla-, agency, wrote an advertisement 
of how busy Blees and his dealers| homan will put out a 250-page that carried on the Guest thought. 


nave been in that period. It’s been 
, steady climb for Nash this year'| 
_from the tail-end of the auto- 
mobile crack-the-whip to a posi- 
ion where it is wearing a Top- 
Ten button. And expecting to 
seep a-climbing. 

BLEES POINTS out that in 1938 
Nash got 1.68 percent of the in- 
gustry’s business as a whole. Now 
the red mercury in the industrial 
thermometer has gone up over 2 
percent. Nash, though, with the 
tart it has and the confidence in- 
spired by making the Top Ten, 
feels it will eventually reach 4 
percent in the near future—not 
this year, however, but in what 
might be called the near future. 
: * *« 

SLX MONTHS in the sales man- 
ager’s saddle, Blees feels the new 
foundations for the House of Nash 
have been laid. You can’t see it 
from the outside, but the work is 
well under way. The number of 
dealers has not been greatly in- 
creased in that six-month period 
but Blees finds the morale of the 
dealer body is much higher. And 
he says they have more capital 
than they had last year and, more 
important, are making money. The 
present sales administration is 
working with the dealers on busi- 
ness Management as well as sales 
and service promotion. Service, 
Blees feels, is the stepping stone 
to success and he’s pounding that 
home to them. Blees takes time to 
personally write a personal letter 
of thanks to each new purchaser 
of a Nash—not a formal note, but 
one that is said to make the buyer 


paper in celebration of the event. 
To let the automobile industry 
know what a big boy Oklahoma 
City is today a safari from the 
Oklahoman, headed by Publisher 
Gaylord, Edgar Bell, general man- 


ager, and J. I. Meyerson, sales and | 


sales promotion manager, used up 
four noons this week, bringing to 
their luncheons a different group 
each day, the industry’s key men 
in advertising, to shout the glory 
of Oklahoma City. They played to 
packed houses, speaking theatric- | 
ally. 


* * k 

I LISTENED in at the Tuesday 
lunch attended by the Chrysler 
group and heard the story of the 
growth of the Oklahoman, pic- 
torially and by word of mouth, 
from Jim Meyerson. Being a 
newspaper man (I hope) I can 
appreciate what Gaylord has done 
with his property. He went there 
in 1903 when the “city” had about 
10,000 inhabitants, bought into the 
puny newspaper that was being| 
published. Today the Oklahoman |} 
has a circulation of 100,000 for its' 
morning paper, 90,000 for the! 
afternoon publication, the Times, | 
and 155,000 on Sunday. Besides | 
that the Oklahoman has radio sta- | 
tions in Oklahoma City, Denver 
and Colorado Springs and has a! 
motor truck service that not only 
distributes the paper throughout 
the state but has a truck express | 
service that, Meyerson tells me, 
serves 375 towns with two to 12 | 
trips daily. | 





+ * * 
IT WAS the motor truck angle 





that interested me and inspired| recommending four combinations. | to 
me to write a piece for the paper| They are California 


| Quoting the ad: “Original product 
'of Denmark ... imported to the 
| United States as the Knudsen 
'‘Twenty’ .. . now considered ex- 
| ceptionally fine example of Ameri- 
'can enterprise . .,. the Knudsen 
‘Sixty’ is the finest and best bal- 
anced value in the automotive field, 
with such outstanding features as 


longer wheelbase and extra rugged 


chassis . . . plenty of power and 
proved reliability . vigorous 
knee-action, instant acceleration, 
positive self-starting . . 
streamlined body provides ample 
leg room and shoulder room with 
exceptional ease of manner . 
safety features include keen head- 
lamps, large area of visibility and 
all-steel resolutions. Always 
Sparks, Seldom Tires and Never 
Brakes. Built-in-integrity, to- 
gether with sound stabilizing in- 
fluence, make the Knudsen ‘Sixty’ 
an ideal friend and companion 
over life’s highway.” 


Pontiac Offering 
Wider Selection 


In Car Colors 


PONTIAC.—Tying in with the 
universal spring trend to more 
color, Pontiac is now offering a 
wide selection of fender and body 
color combinations at no extra 


as 


cost, C. P. Simpson, general sales | 


manager announced. 


Any combination of standard | the trailer age had pretty much of 
body colors can be obtained. The |a monoply on the nomad business, 
especially | but he made no express reference 


factory, however, is 


yellow body 


. strong, | 
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roam the country wagging between 


ng. 
| He disclosed that proposals for 





RANKING OFFICIALS of Willys-Overland Motors, Inc., and its affiliates 
visited Toronto last week to make a formal announcement of the appointment 
of See and Duggan Motors, Ltd., as new Willys-Overland distributor. Left to 
right, Ralph J. Archer. vice-president of Willys of Canada, Ltd., and of Willys 
Export Corp.; George W. See, president and managing director of See and 
Duggan; Joseph W. Frazer, president of Willys-Overland; Edward J. Ketchuin, 
secretary-treasurer of See and Duggan, and Delmar G. Roos, vice-president 
in charge of engineering of Willys-—Overland. 








Trailer Nomads of Nation 
Draw Attention of Roosevelt 


Special to Automotive News | and that sooner or later one or the 
WASHINGTON.—T hat this’ other will break down, leaving a 
country will not always tolerate | family stranded. 
a condition in which automobiles| The present method of taking 
| care of such stranded migrants, he 
300,000 and 400,000 people in, said, is to push them along to the 
trailers behind them, is the belief | next county. This, he said, is en- 
of President Roosevelt, as ex- | tirely unsatisfactory, and the prob- 





| pressed at a press conference this|lem is growing and will soon be 
| week. 


|so pressing that the governments 

These modern nomads, the Pres- | of states, as well as the national 
ident predicted, one day will be| government, will settle it by the 
forced to drop anchor somewhere. | requirement that wandering cease 
This will come, he believed, in|—and that a home address be a 


| the life time of persons now liv-| necessity. 
i 


\Semi-Trailer Gets 
94,000 Miles on 
Retreaded Tires 


DETROIT.—A report has been 
received by the Fruehauf Trailer 
Co., distributors for Dual Differ- 
ential Wheels, that a semi-trailer 
used by the Acme Freight Lines, 
Jacksonville, Fla., equipped with 


action are already in the study 
stage. There is a feeling among 
students of social problems, he 
said, that all people should have 
a home somewhere. 

The President’s statement would 
also apply to gypsies, who until 


them. 
During the conference, the Pres- 


led : ; : a 1 ‘ws ..| the wheels and recapped tires, has 

> f a Nash feel the company is], + : : with black fenders, California | ident disclosed that he had for- cappec ’ 

388] ° : cos -.| about it, it being so unique and ; ’ : : traveled 93,725 miles with ay- 
really interested in him. And this! unusual. There are 76 route trucks |¥Yellow body with green fenders, | warded to Rep. A. J. Eliott, of | Cau° te 409. ae 
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simple plan is getting unusual re- 
sults. 

RESEARCH SHOWS that Nash 
owners really are Nash salesmen, 
telling thein friends to buy Nash. 
This word of mouth, the factory 
sales department feels, brings in 
the business and there have been 
instances where the sale of the 
frst Nash has resulted in the 
sales of several more in that own- 
er’s circle of friends. One in- 
stance of many related by Blees, 
was of a telephone call from 
the wife of the purchaser, who 
told him she and her husband 
were about to start to Florida and 
their car wouldn't run better than 
50 miles an hour. 

Investigation showed that when 
the new car was turned over to 
her, the dealer had forgotten to 
take off the governor which is 
installed to keep speed down until 
the car is delivered to a customer. 
And the wife then asked Blees to 
take down some names. 

“Want me to go out and sell 
‘em cars?” he asked. 

“No, you go to the dealer I 
bought my car from and see if 
my friends haven’t already bought 
a new Nash,” she replied. 

And they had. This, explained 
Blees, is no uncommon experience 
—new buyers are boosting Nash 
and take great pride in getting 
their friends to buy, he said. 


FIFTY YEARS ago come April 
22 Oklahoma was opened to white 
settlers and became a part of the 
United States. So this red-circled 
date on the 1939 calendar marks 


ana asians eee ecniaeme ti thiamine arta 


Ahe IL 


Preferred by those who are 
satisfied with nothing but 
the best. Facing Central 
Park, the Plaza is ideally 
located in the social cen- 


| birthday 


| him 
| Ford in person came to shake the 





in operation, averaging 11,000 | beige body with brown fenders | California, an interdepartmental 


miles as a fleet. This service was 
started eight years ago, and it is 
ealculated that in that time the 
trucks have covered from 25,000,- 
000 to 30,000,000 miles. Average on 
tires runs from 80,000 to 100,000 
miles, which mileage.is credited 
to the care given them by the 
paper. 

The express service taps 375 
towns and in each the Oklahoman 
has an agent to route the express. 
Not only is express from Okla- 
homa City and Tulsa delivered to 
these 375 towns, but the “return” 
business is a most important fac- 
tor in the operation, enabling 
automobile dealers, among others, 
to ship parts and accessories any- 
where they want in the state of 
Oklahoma. 


a: * o% 

WHEN BILL KNUDSEN went 
to bed a week ago tonight there 
still was ringing in his ears the 
haunting chimes of “Happy Birth- 
day to You,” which all day long 
had been sung by Detroiters— 
from the ranks of the workers to 
the brass hats of the business 
world. For it had been the natal 
day of the president of General 
Motors—60 and not ashamed of it. 
In his prime, no twilight for him 
and ahead of him a vista of years 
that beckons him on. The sap still 
was running strong through his 
veins—he must have felt like a 
40 model, one who had the world 
by the tail. 

Bill Knudsen, to my mind, is a 
perennial. Years mean nothing to 
him, as he once expressed himself 
to Malcolm Bingay, editor of the 
Detroit Free Press, and to me 
when he said: “Mebbe I am on 
the used car lot, but I’m ne jall- 
opy.”’ Which sounded modest, for 
I question that “used car lot.” 

eK * * 
THE HIGH point of this sixtieth 
came in the afternoon 
when some of his friends partied 
at the Detroit Club. Henry 


hand of a man who used to work 


and beige body with maroon fen- 
ders. 


Over a period of years it has | dealing with interstate migration 
been determined that automobile | into California. 


colors follow closely economic 
trends, with brighter colors gain- 
ing favor in times of good busi- 
ness and black and darker shades 
being predominant in times of 
stress. 


Financial Law 
Changes Passed 


CONCORD, N. H. (UTPS).— 
Senate Bill No. 7, which amends 
the automobile financial respon- 
sibility law passed two years ago, 
has been given final approval by 
the house and sent to Gov. Fran- 
cis P. Murphy for his signature. 

Solidly supported by automo- 
bile dealers, the bill provides that 
a vehicle whose registration has 
been suspended under terms of 
the law, may be registered again 
by anyone except the owner at 
the time of accident resulting in 
suspension. 

The amended law will enable 
dealers to drive repossessed cars 
out of the state under their own 
power. Under existing regulations, 
such cars must be loaded onto 
trucks for transportation. 


Rattan Works to Erect 
2-Story Factory Building 
MANSFIELD, O.—Construction 

,;Of a new two-story factory build- 

|ing will be started here shortly 

| by the Art Rattan Works, Inc., R. 

|A. Shelton, vice-president, has 

announced. Building and machin- 


| 





The tires are 9.75x20, and had 
traveled 20,000 miles before being 
placed on the differential wheels. 
The differential wheels are dual 
type, but instead of rotating as a 
single unit they rotate independ- 
ently, thus avoiding scuffing ac- 
tion. 

A. J. Hudson, master mechanic 
of the Acme Freight Lines which 
operates a daily service through 
Florida, Tennessee and Georgia, 
predicts that this set of recapped 
tires will travel 150,000 miles be- 
fore it is necessary to again re- 
new the tread. He reports that 
there is no evidence of wiping, 
cupping or scuffing on either of 
the four tires. 


report recommending an emerg- 
ency and long-term program for 


Elliott is chair- 
man of a California commission 
dealing with this situation. 

The report proposes legislation 
to resettle transients now in Cal- 
ifornia and other areas who can 
become self-supporting where they 
are; return of persons willing to go 
back where they came from, and 
resettlement of other migrants in 
places where employment may be 
found suitable to their capabilities. 

The report recommended that 
the United States Employment 
Service disseminate information 
on employment possibilities in Cal- 
ifornia to discourage further mig- 
ration to that state. 

However, the President indicat- 
ed that California is not the only 
state with such a problem. He 
indicated that there are between] ; 
300,000 and 400,000 migrants in| ; 
the country now having no address 
other than an old car or a trailer, 


Ferland to Head 
Montreal Dealers; 


Show Abandoned 


MONTREAL. — Major Leopold 
Ferland, president of the Cham- 
plain Automobile, Ltd., has been 
elected president of the Montreal 
Automobile Trade Assn., Ltd. 

Regret was expressed at the 
meeting there would be no Mon- 
treal motor show this year, duc] : 
to impossibility of obtaining suit- | ; 
able quarters. : 

Other officers of the association | 
are E. A. Everson, president of 





WHEN NEXT 
YOU'RE IN 
WASHINGTON 


Enjoy the modern luxury of 
the Hotel Raleigh. It’s been 
done over from top to bottom. 
Bright, modern guest rooms 
set a new standard for com- 
fort. Diverting new restau- 
rants, including the glamorous 
Pall Mall Room, the capital’s 
smartest dinner and supper 
place. Delicious food. Rooms 
from $3.50. 


Write Department A for 
free descriptive booklet 


(ery will cost approximately} Midtown Motor Sales, vice-presi- 
| $40,000. . |dent; P. O. Messier, general man- 
| A steady increasing volume of | ager of Modern Motor Sales, treas- 
| business, with unfilled orders the| yrer; P. N. Mainguy, Montreal, 
_largest in the history of the firm,| branch manager of Ford Motor 
|has made the program necessary. | Co, of Canada, Ltd., secretary; and 
|The concern is now operating two | the following directors: 

|eight-hour shifts daily in the G. O. Clermont, 
manufacture of transportation | ager of Clermont Motors, Ltd.; ¢ 


‘ 


general man- | 


C. C. SCHIFFELER, Gen. Mer. 


HOTE 


a 4 a 95 rsons | a cc . 
(i ter of New York. Subway |for him, Bill Knudsen; K. _ Seating, employing 125 _ persons. |S. Griffith, manager of Imperial 
y station at Hotel direct to Keller, president of the Chrysler a = —— —— so Oil Co., Ltd.; R. H. Pattison, gen- | 
\ eh: aan ee . _ Topton, Pa., an akland, Calif. | ¢;. nie Sarkar ator | 
New York World's Fair.€ Corp , wa there and the photog a ee eral manager of ewe ar d = no PENNSYLVANIA AVENUE AND 
bh . 4 ‘na Directot | raphers got a chance to camera “A Word in Edgewise’’, a regular fea- Car Co., Ltd., and Adelstan Leves- : 
enry A. Rost, President and Managing Direciol'' 4 picture that mever before had ture by George M. Slocum. offers a @ue, general manager of the as- J81m ST. N.W., WASHINGTON, D.C. 





FIFTH AVENUE « at 59th STREET 


been taken—the “Big Three” 


as 


Lnique viewpoint from the motor world sociation. 
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NASH PROMOTION KEEPS 
YOUR SALESMEN SELLING 


THE KIND of advertising and merchandis- 
ing Nash is doing is as ‘‘Catching as 
Measles.” 

It’s part of a Plan that stimulates 
action and follow-through to the final 
sale. 

Every Nash demonstra- 
tion is preceded and followed 
man | by an integrated series of 
mailings—from postal cards 
to a special edition of the 
Automobile X-Ray. 

And as a result of it, waste effort is 
reduced to a minimum. And, according to 
statistics made on recent nation-wide 





demonstrations 
They're selling one new Nash car for 


every eight demonstrations! 
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OR TRAFFIC BEATS EVEN 
SHOW WEEK RECORDS 1” 








Week after week, since the first of 

February ... attendance at show- 

rooms has amazed Nash dealers 
from Coast to Coast! 





a YOU READ the newspapers, you get just half 


the story about Nash sales! Sure, it’s news about 
Nash passing competitor after competitor... ringing up 
sales which have been steadily increasing over last year 


and by the end of February were running 102% ahead. 
But for the real surprise, look into a Nash showroom! 


The crowds have been coming in since January, de- 
spite blizzards and cold weather . . . they point to a great 
Spring and Summer business. 


While most dealers have been “riding out” the winter, 
Nash dealers have gotten a six-weeks’ head-start on 
Spring ... getting the benefit of full newspaper adver- 


lising, and following a plan that’s ringing up sales. 


In every key point, distributors are unanimous in 
reporting record crowds. 


If vou want action, you’H find it not only in this great 
car. but from the men who are fearlessly backing it with 
well thought out plans and the resources to carry them 
through. You'll find it again in a Franchise that gives 
you the opportunity to make more money, and be a 
little happier in this great business. 


But, above all, talk to a man who’s bought a new Nash. 
Listen to him rave about the “Weather Eye”... the 
pick-up and performance of the new engine... the almost 
unbelievable quietness and ease gained by special Nash 
soundproofing and shock-absorbing features. 


You'll realize that something new is happening in 
the automobile industry! 


Then get in touch with W. A. Blees, General Sales 
Manager, Nash Motors Division, Nash- Kelvinator Cor- 
poration, Detroit, Michigan. 
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THE CAR EVERYBODY LIKES 
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